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Jefferson Standard 
LIFE INSURANCE CO. 


has some excellent 
territory open 


If Interested, Write 
JULIAN PRICE 


President 


* Insurance in Force Over 


$215,000,000 








MORE THAN 56% 


of the business written by some of our larger 
agencies is a direct result of the Fidelity lead 
service. Our agents interview interested pros- 
pects—people who have written the Head 
Office for information. 

Fidelity is a low-net-cost company operat- 
ing in 40 states. Full level net premium re- 
serve basis. Over quarter of a billion in- 
surance in force. Faithfully serving insurers 
since 1878. 


Fidelity Mutual Life 
INSURANCE COMPANY, PHILA. 
WALTER Le MAR TALBOT, President 


Al Few Agency Openings for the Right ACen 


we) 











To Know New England Products 
Is To WANT New England Products 


IN ONE POLICY 


$5000 
Death from any natural 
cause. 


$10000 


Death from any acci- 
dent. 

$15000 
Death from certain ac- 
cidents. 


$50 per week in case 
of total disability re- 
sulting from accidental 
injury. 


All New England Week—celebrated 
during September all over this land. 
Calling attention to those dependable 
products fashioned by men of New 
England ideals, 


This substantial New Hampshire in- 
stitution, officered and directed by 
New Hampshire men, operating under 
the direct supervision of the New 
Hampshire Insurance Department 
and subject to the rigid requirements 
of the New Hampshire insurance 
laws, furnishes a combination of life 
and accident insurance in one policy 
that has few equals and, we believe, 
no superiors. 


The liberality of our unusual con- 
tract is such that our “United” 
policy attracts favorable attention 
wherever it is shown. 





Agency opportunities for the right 
man in Missouri, Kansas, and Ohio 








United Life and Accident 


Insurance Company 


HOME OFFICE—Dnited Life Bld’g—CONCORD, N. H. 


“A Sound, Conservative, New England Institution” 
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GENERAL AGENTS 


The fire insurance agent who does 
not have a life insurance company 
contract is overlooking a nice -in- 
come each year. Life insurance can 
be handled in your agency with very 
little additional cost which leaves 
practically all of the commission on 
life business a profit to you. 


For particulars in regard to our con- 
tracts address 


A. O. HUGHES, Vice-Pres. 


in charge of Agencies 


Farmers National Life Ins. Co. 
OF AMERICA 


401 S3. Michigan Ave., Chicago 
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OUR 
SERVICE 
COVERS 
THE 
COUNTRY 


A COUNTRY-WIDE INSTITUTION! WHY? 


When a business institution shows consistent growth 
there is sure to be a reason behind it. The growth of the 
Reliance Life Insurance Company is easily explainable. The 
reason lies in Perfect Protection. This company presents 
through its Perfect Protection policy something unique in 
life insurance, a policy that covers the contingencies of life, 
as well as those of death. 


More and more people, from Maine to California, are 
placing their reliance in Perfect Protection—because it offers 
to them a means of insuring themselves and their loved ones 
against privation, whether by reason of sickness, accident, or 
death. All this in a policy so well devised that it is within 
the reach of every pocketbook. It will be worth your while 
to look into it. 


But That’s Not All 


There are three excellent reasons for seeking a contract 
with the Reliance Life. First—the company is financially 
“as sound as a dollar.” Second—it markets Perfect Pro- 
tection Policies, which are in demand and therefore readily 
salable. Third—the company hag plenty of room for addi- 
tional agency material. 








— 


Reliance Life Insurance Company 
PITTSBURGH, PA. 
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Windstorm and Tornado Insurance 


By FrepERICK L. HorrMan, LL. D. 


Windstorm damage is one of the major sources of economic loss 
to the people of the United States, the nature and extent of which is 
but vaguely appreciated, and rarely as regards its pecuniary conse- 
quences, which can be provided against through insurance. While 
there could be nothing more absolutely fortuitous in the realm of 
pure chance occurrences than the damage done by violent storms, 
which now strike one part of the country and now another, yet as 
regards insurance protection the subject is one which within recent 
years has been proven on the part of the many companies to be 
a thoroughly feasible business proposition. 

To the public, and in a measure to the underwriter, it is a matter 
of but slight interest as to whether the damage is done by a typical 
tornado, a cyclone or merely by an extraordinary display of wind 
Thus, on June 28, 1924, what the 


struck a number of 


force of normal occurrence. 
press dispatches called a terrific “‘hurricane”’ 
communities along the southern shore of Lake Erie, taking a toll of 
350 lives, also injuring some 2000 others, and doing an enormous 
amount of damage to barns, bridges and other structures, estimated 
at approximately $2,000,000. A few weeks later the Southern 
States were visited by a ‘‘tornado’”” which cut a path a thousand 
miles in length from Arkansas through Northerns Louisiana, Mis- 
sissippi, Alabama and Georgia into Southern North Carolina and 


Virginia. 


THE Great St. Louis TorNADO 

Such storms, of one type or another, have afflicted the United 
States from the time of its settlement, as a matter of fairly trust- 
worthy though always incomplete record. Much evidence of pre- 
historic storm damage is also available to prove that occurrences of 
this kind are inherent in the climate and the weather of this country. 
Modern interest in the subject, however, dates largely from the St. 
Louis tornado of May, 1894, which in twenty minutes caused a loss 
of not less than 500 lives, and property damage estimated at 


$20,000,000. Storm waves, as typified by the Galveston disaster 


and the inundation of the Sea Islands of South Carolina first drew 
public attention to another menace to life and property in exposed 
localities, while the San Francisco earthquake of 1906, with dra- 
matic suddenness, re-emphasized the half forgotten lessons of the 


Charleston earthquake of 1887. 


INSURANCE AGAINST WINDSTORM DAMAGE 

In 1896 I brought together some widely scattered data on the 
subject of windstorm and tornado damage, published by THE 
SPECTATOR but long since out of print. It has, therefore, seemed 
advisable to reconsider the whole subject in the light of more recent 
experience, to draw public attention to the obvious needs of adequate 
windstorm insurance protection in all parts of the country. For in 
proportion as the practice of windstorm insurance becomes more gen- 
eral, the element of risk involved becomes subject to more precise 
calculations, while lower premium charges are both possible and 


practically certain. 


SOURCES OF INFORMATION ON WINDSTORMS 

Among the general sources of information which have been utilized 
for the purposes of this discussion, mention may be made of the 
treatise on ““Tornadoes’’ by Col. John P. Finley, published in 1887. 
Col. Finley is now the director of the National Storm Insurance 
Bureau, of New York City. 
of 600 tornadoes reported to the United States Signal Service of 
the War Department, giving tabulated statistics, with the distribution 
of tornadoes in the United States during the years 1794-1881. An- 
other book of great value is the treatise on the ““Tornado”’ by H. A. 
Hazen, published in 1890. The matter is also briefly referred to 
in Bulletin 2 of the United States Weather Bureau, on the “‘Clima- 
tology of the United States,’ by Prof. A. J. Henry, issued in 1906. 


Professor Henry, some ten years earlier, had presented an analysis 


The treatise describes the character 


(Continued on page 34) 
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NATIONAL SAFETY COUNCIL 


Uniform Traffic Laws and Mental Tests for Drivers Urged to 
Reduce Automobile Accident Death Rate 


mental tests for drivers are the only methods by which the 
appalling death rate in America can be reduced, in the 
opinion of experts on safety who addressed the safety section 
Statistics pro- 


L OUISVILLE, KY., October 4.—Uniform traffic laws and 


of the National Safety Council here this week. 


duced by Dr. Louis I. Dublin, of New York, show that automo- 
bile accidents headed the list with 262 deaths per week in 1923, 


or an average of 37 deaths per day in continental America. 

“Manifestly, the chief concern of the accident prevention 
movement at the present time is the intimate study of the causes 
and the means of control of automobile accidents,” Dr. Dublin 
said. “This is not an academic question for the statistical 
scholars but an issue which every citizen, every legisiator and 
every government official must face and successfully surmount.” 
On the economic phase of the situation, Dr. Dublin said: 


considerations 


permitted to continue, such practices will hecome a habit. Strict discj- 
pline in cases of this kind is also indicated, but the suspension power js 
exercised as a judicial determination by the administrator in charge, 
Driving while intoxicated, evasion of responsibility and wilful, reckless 
driving are instances in which an absolute and long-termed suspension 
should be required by the States. 

“Experience has demonstrated that automobile drivers can 


he selected scientifically with such accuracy that the careless, 
the incompetent and the nervous can be eliminated,” was the 
declaration of Prof. Snow, who is connected with the psychol- 
ogy department of the Northwestern University and whose 
experience was gained in conducting mental tests with 2,000 
drivers for a Chicago taxicab company. 

“The difference between a safe andan unsafe driver lies either 
in his nature or his training,” Professor Snow stated. “There are 
two ways in which an individual may be unsafe by nature; first, 

because he is mentally subnormal and, sec- 





Apart from humanitarian 
automobile accidents have a significance from 
the economic standpoint. One important item 
of expense which is borne by the motoring pub- 
lic is the cost of liability insurance. Insurance 
rates vary from one city to another in accord- 
ance with the hazard of automobile operation in 
different communities. That is to say, the com- 
paratively high rates which apply in New York 
City, for example, represent the accident cost ton. 
resulting from the operation of automobiles in 
that city, and the low rates in the south and 
far west retlect the very low accident cost re- 
sulting from conditions in those communities. 
Insurance companies have determined that the 
thus the insurance 


Vice-Pres. 
cost of accidents, and — 
premium, is controlled by the frequency of ac- 
cident in a community, calculated on the basis 
of the automobile insured. Where the fre- 
quency of accident so calculated is low, then 


Scott, Chicago. 





NEW OFFICERS 
National Safety Council 


President—Carl B. Auel, Pittsburgh. 
Vice-Pres. in charge of Public Safety. 
—David Van Schaack, Hartford. 
Vice-Pres. in charge of General Activ- 

ities—Lewis A. DeBlois, Wilming- 


Vice-Pres. in charge of Public Rela- 
tions.—Lew R. Palmer, New York. 
Vice-Pres. in charge of Local Safety 
Councils.—Geo. T. Fonda, New York. 
in charge of Industrial 
Safety—Henry A. Reninger, Allen- 


Vice.-Pres. and Treasurer.—Charles B. 


Secy. and Managing Director.—Wm. 
H. Cameron, Chicago. 


ond, his nervous system does not permit 
normal rapid reaction to outside stimula- 
Or, it may be a combination of 
the two. An individual by birth may be 
incapable of common good judgment; he 
may be an imbecile or an idiot, and also 
may not have the capacity to act rapidly 
enough in a normal situation, much less 


tions. 


in an emergency.” 


“Where a fast reaction would prevent 
an accident, his reaction, a second or two 
late, would lead to a catastrophe. Such 
individuals, when applying for a driver’s 
position, we can pity, but we dare not em- 
ploy them—training, advice or good in- 
tentions will not remake their natures. 








the cost of insurance is low and, conversely, 
where the number of accidents in relation to the number of cars operated 
is large, then the cost of insurance is high. 

Uniform traftic laws and a uniform code for the examination 
of applicants for drivers’ licenses were advocated by R. B. 
Hoeckel, of Hartford, commissioner of motor vehicles in Con- 
nécticut, and Prof. A. J. Snow, of the Northwestern University, 
Evanston, IIl., advocated a mental test for drivers. Discussing 
the subject of drivers’ licenses, including examination and re- 
vocation, and the uniform code now in effect in some of the 
eastern States, Mr. Hoeckel said: 

Six New England and Eastern States—New York, New Jersey, Penn- 
sylvania, Delaware, Maryland, Virginia and the District of Columbia— 
now require licenses for drivers of automobiles and motor vehicles. 

In the States which are conducting examinations of operators applying 
for licenses, there is now in existence a uniform code for examinations. 

Another good advantage of the licensing system is that the State 
has at its command a ready means of disciplining anv operator who dis- 
obeys the laws made to regulate him in the use of the license. A close 
and careful distinction must also be drawn between those offenses which 
Bad driving which happens 


are wilful and those which are not wilful. 
from inattention or carelessness can be punished on the principle that, if 


“Other individuals are unsafe because of bad training. They 
have formed habits which are bound to lead them into difficul- 
ties. New applicants or employees, who have developed habits 
which make them unsafe, can be broken of them by proper 
training. A habit can be broken only by a proper change in 
the nervous system of the individual.” 

Through the operation of its new law, effective October 1, 
New York leads the States of the union in an effort to reduce 
the automobile hazard, Mark Graves, New York State Tax 
Commissioner, declared in an address before the Safety Council. 
After outlining the effort New York State is now making to 
check the annual slaughter of human beings that results from au- 
tomobile accidents, Commissioner Graves declared that the best 
results cannot be obtained without the cooperation of the auto- 
mobile industry and the motoring public. He expressed the 
belief that if success does not result from the efforts of New 
York and other States to check automobile accidents, legisla- 
tion that will be harmful to the automobile industry will follow. 

(Continued on page 7) 
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LAPSES, DEATH LOSSES AND MEM- 
BERSHIP IN ASSESSMENT 
SOCIETIES 
The table, “Lapses, Death Losses and 
Membership in Assessment Societies,” 
covering the business of three quinquen- 
nial years, 1913, 1918 and 1923, is pre- 
sented on another page of this issue 
of THe Spectator. The arrangement 
used is by groups according to the ages 
of the various societies. The table is sep- 
arated into four divisions, the first one 
containing thirty-eight associations which 
have been in business for thirty-five years 
and longer; the second, fourteen associa- 
tions which have been active from thirty 
to thirty-five years; the third, comprising 
seventeen societies which have been op- 
erating from twenty-five to thirty years, 
and the fourth group containing seven 
which have been in business from twenty- 

two to twenty-five years. 

The arrangement of the tabular matter 
is such that insurance written, termina- 
tions by lapse, membership, and deaths 
occurring are shown for the three quin- 
quennial years, 1913, 1918 and 1923. 

In the 1923 editions of this same table, 
considering the. totals of the first two 
columns of ratios of the four respective 
groups, it is to be observed: that the death 
rate showed a gradual and consistent 
lessening with the reduction in the age of 
the respective organizations involved. 
Thus, for the quinquennial year, 1912. 
the oldest group had a death rate of 9.46; 
the second group, 8.22; the third, 7.02; 
and the fourth, 5.88. For the quin- 
quennial year 1917 the identical effect is 


noticeable, but for the year 1922 this 
order does not follow, for the second 
grouping shows a slight increase. 

In the table as presented it is shown 
that these columns of ratios present a 
similar story for the quinquennial year 
1913; the first group averages 9.87; the 
second group, 8.09; the third group, 6.91; 
and the fourth group, 5.46, showing a 
gradual and consistent lowering of the 
rate. The second quinquennial year, 
1918, presents the same tendency, show- 
ing respectively, 15.86, 14.63, 12.02, and 
9.23; but the third quinquennial year, 
1923, shows a deviation similar to that of 
1922 of the second age group. I[*rom the 
first or oldest group to the last or young- 
est, the average ratios are as follows: 
II :74, 12.27, 9.19, and 7:59. 

The totals in the exhibit are worthy 
of close study. Considering group one, 
we find that both the number of policies 
written and the number lapsed increased 
from 1913 to 1923, in practically the same 
proportion. In 1918 the written policies 
fell from 279,048 to 265,131, and the 
lapsed policies from 235,663 to 185,912. 
Membership shows an increase in each 
period. 

In group two, writings rose in ten years 
from 226,311 to 236,099; the lapses in- 
creased from 132,012 to 236,462. Mem- 
hership increased in ten years; in the last 
five years, however, both policies written 
and membership decreased, but policies 
lapsed continued to increase. 

The third group shows an increase in 
policies written for ten years, and an in- 
crease in policies lapsed; membership 
rose and fell but made a good net gain. 
The first five years shows a decided de- 
crease in lapsation, from 151,545 to 108,- 
870; but in 1923 there were 234,334 cer- 
tificates lapsed. 

The last or youngest group shows a fa- 
vorable and steady increase in policies 
written and in membership, but it also 
shows a decided increase in_ policies 
lapsed. 

The grand totals of seventy-six socie- 
ties for ten years shows a gain in certifi- 
cates written of 210,448, or about 30 per 
cent, and in policies lapsed of 253,285, or 
about 47 per cent. The net increase in 
membership in ten years was 690,337, II 
per cent, and in mortality was 2.41 
points, though the membership decreased 
materially. 


HE actuaries of the life insurance 

companies may be confronted by 
problems which will wholly revolutionize 
the business and upset all the established 
mortality factors, if the view of “an 
eminent German scientist” can be accept- 
ed as a truthful prophecy. He believes 
that the length of human life can readily 
be extended to approximately 1,000 years 
(why stop there?), so that the guild of 
actuaries a century or two hence may 
have to revamp their premium rates, es- 
pecially for annuities. The scientist re- 
ferred to, if he has full faith in his 
theory, ought to invest every cent he can 
raise in annuities, and then proceed to 
prolong his own life for many centuries, 
to the discomfiture of the companies pay- 
ing him the annuities. 


NEWARK AGREEMENT RATIFIED 


Harmony Finally Reached After Nearly 
Two Years’ Controversy 

After nearly two years of endeavoring to 
settle the Newark, New Jersey, situation an 
agreement has been reached in the adoption of 
the plan offered by the committee of the Fire 
Insurance Society of Newark. The 90 per 
cent quota was only attained last Tuesday 
afternoon when the Bankers and Shippers, the 
Westchester, St. Paul, Buffalo and Rhode 
Island insurance companies signed the contract, 
thus giving the Society the stipulated per- 
centage of premiums written in Newark by 
fire insurance companies. The agreement will 
probably not go into effect until July of next 
year, as there is much yet to be accomplished 
in the way of management and agents’ qualifi- 
cations. The latter question will be decided 
by the executive committee which will pass on 
all agents’ qualifications, with the stipulation, 
however, that only officials shall be members 
of this committee. 


INCREASES CAPITAL TO $1,000,000 
Morgan B. Brainard Assumes Presidency 
of Standard Fire 
The Standard Fire Insurance Company of 
Hartford entered the million dollar class when 
it filed its certificate increasing the capital 
from $500,000 to $1,000,000 with the Secretary 
of State. With this action President Morgan 
B. Brainard, of the A&tna Life and affiliated 
companies, has completed the financial program 
of the Standard Fire, planned by him last 
December, when the A£tna companies purchased 
the controlling block of shares in the former. 

With the addition to the capital Mr. Brain- 
ard assumed the presidency of the Standard, 
succeeding M, L. Hewes, who became chairman 
of the board of directors. Other AXtna men 
who will become members of the board are: 
M. B. Bulkeley, Jr., and Vice-President C. H. 
Remington. i 
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GENERAL ACCIDENT’S PROGRAM 
English Officials to Attend Opening of New 
Headquarters in Philadelphia 

PHILADELPHIA, Pa., October 6.—The detailed 
plans of the celebration by the General Acci- 
dent, due to the opening of its great new head- 
quarters building here soon, are announced as 
follows by Frederick Richardson, United States 
manager of the company: 

October 22.—10 a. m. reception at Bellevue- 
Stratford by the following head officials of 
the company from England: William Low, 
chairman of the board of directors; Major 
General Sir John Hanbury Williams, director, 
and F. Norrie-Miller, general manager. 12.30 
p. m., luncheon; 3 p. m., inspection of new 
building on lower Walnut street; 4 p. m., auto 
rides; 7 p. m., dinner at Green Hill Farms 
Hotel, Overbrook. 

October 24.—10 a. m., assembly, Bellevue; 2 
p. m., leave for Atlantic City; 7 p. m., banquet 
at Ambassador Hotel. 

October 24.—General outing at Atlantic City. 





American Surety Organizes 
Athletic Association 

In order to organize the athletic proclivities 
of the 600 employees at the! home office of the 
American Surety Company, New York, an 
athletic association has recently been formed 
within the company with A. F. Lafrentz, vice- 
president and comptroller, as its president. The 
association teams will participate during the 
winter in basketball and bowling competitions, 
and during the spring and summer in baseball, 
tennis and swimming contests 

The other officers are: F. W. Bull, vice- 
president; C. G. Eldridge, athletic instructor; 
A. Pick, treasurer, and Miss Clara J. Hauck, 
secretary. Floor representatives at 100 Broad- 
way are: A. J. Entwistle, B. J. McGinn, F. 
O’Connell and C. H. Carman. 

The association will soon be ready to sched- 
ule games with the terms of other city cor- 
porations. 


Employees’ 





Associated Employers’ Reciprocal 

Curicaco, Inz., October 7A hearing on two 
receivership petitions directed against the Asso- 
ciated Employers Reciprocal, a former Sher- 
man & Ellis institution, was concluded Tues- 
day morning before Federal Judge Wilkerson. 
One, a petition in bankruptcy, was filed on be- 
half of several doctors, and the other, a peti- 
tion in equity, was filed on behalf of the Mis- 
souri Valley Bridge & Iron Company. The 
judge took the case under advisement and 
announced that he would make a 
shortly. 


decision 





Assail Texas Rate Charges 

Dattas, TeEx., October 8.—The whole system 
of rate making followed by the Texas State 
Fire Insurance Commission in adopting work- 
men’s compensation insurance changes has been 
attacked in a suit filed in the Travis county 
district court at Austin. The suit is styled San 
Antonio Packing Box Manufacturing Company 
vs. State Fire Insurance Commission. It also 
assails the act of the last legislature, Chapter 


182, if it is construed to permit the commission 
to use the basis now employed. 

Plaintiffs allege that the commission has 
adopted a scale of rates which exacts an annual 
premium of $15,000, whereas the correct rate 
should not be over $650 or the entire twelve 
months. It is also alleged that if it were not 
for the law the premium would be even less, 
since outside responsible companies would write 
the insurance for less than the required legal 
rate. 


Bond Market Broadened by Ruling of De- 
partment of Agriculture 

WasuHIncton, D. C., October 3—A new 

regulation, effective November 1, 1924, is an- 


nounced by the Secretary of Agriculture, under 
which bonds will be required to cover the busj- 
ness transactions of commission men, traders, 
packer buyers and other dealers at all public 
stockyard markets. Heretofore, commission 
men only have been required to be bonded, and 
it has been urged that transactions of other 
classes of business agencies in the same mar- 
kets should also be covered by bonds. 


New York Medical Examiner’s Report 

The report of the chief medical examiner 
of the city of New York, made for the years 
1921 to 1924, has just been published. The 
report contains statistics and data regarding 
homicides, suicides, highway accidents, miscel- 
laneous casualties, and similar happenings. 








gradually. 








The Investment 


Universal recognition of Life in- 
surance as one of the world’s most 
dependable investments has come 


Its uses are being multiplied, new 
policies are ever being fashioned and 
Life Insurance agents have become 
Life Insurance Salesmen by selling 
a big service to humanity. 


Through the salesman’s efforts and 
judicious advertising Life Insurance 
has been cemented in the minds of 
the public as a most liberal, benefi- 
cent and certain investment. 


Insurance Company of America 
Epwarp D. DuFFIELD, President 
Home Office, Newark, New Jersey 


The Prudential 
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National Safety Council 
(Continued from page 4) 
On this point the speaker elaborated his 


theories and stated: 

I make this prediction, that if, when the 
States have done all they can to correct the 
dangerous and evil situation which exists, suc- 

s does not then follow, the industry and the 
ces : : : Ls 
trade and the motoring public will suffer. 

If such a condition develops, legislation 
inimical to the interests of this great industry— 
the second in size in this country—will follow. 

It is incumbent upon the executives in this 
industry to have their research departments ad- 
dress additional effort to safety devices as well 
as to selling points. 

The trade must give more attention to teach- 
ing the new owner how to operate a vehicle. 
An agency which sells a car to a novice and 
then does not educate him to drive safely is a 
public menace, and the autoist who, just be- 
cause he has money enough or credit enough 
to buy a car, goes out on the highways with- 
out sufficient experience in driving, may read- 
ily become guilty of unintentional manslaughter. 

Speaking on the subject of “Establishing a 
Motor Vehicle Bureau for the State of New 
York,’ Commissioner Graves said it is now 
proposed to place New York in the front rank 
of those States which handle the question of 
automobile accidents in a constructive way. 

Public safety on the streets and highways 
has become a fit subject for the United States 
Government and is receivirg the personal at- 
tention of Herbert Hoover, Secretary of Com- 
merce in the President's cabinet, it was 
announced by Colonel A. B. Barber of Wash- 
ington, a director of the conference on streets 
and highways originated by Secretary Hoover. 
Colonel Barber addressed the National Safety 
Congress as the personal representative of Mr. 
Hoover. In discussing the aims of the confer- 
ence, which will be called for an early date 
in the winter, probably in December, Colonel 
Barber said: 

The National Safety Council is one of the 
associations which has participated in organiz- 
ing and carrying on the conference on street 
and highway safety. 

I have heard it said that the safety move- 
ment is peculiar in that those who become in- 
terested in it inevitably become its permanent 
devotees. The splendid gathering which you 
have had here in Louisville during these days 
of your annual congress is evidence of that 
enthusiasm. 

It is not a conference designed to engage in 
elaborate researches or long continued studies. 
It is to bring together and put in usable form 
the knowledge which already is in existence 
and available in the minds of men. Its aims 
are to secure agreement upon the great bulk 
of matters of importance without waiting to 
attain perfection in every detail; to eliminate 
lost motion and waste of eftort; to arouse and 
direct the great volume of public opinion in 
support of the safety movement. 

Such a program obviously requires the co- 
operation of all those who are particularly in- 
terested in traffic safety, national and_ local 
associations and civic bodies, as well as those 
groups of public officials who are responsible 
for traffic management and traffic safety in the 
Various States and communities. The leader- 
ship of the Federal Government was evidently 
necessary, and when last April Secretary 
Hoover, deeply impressed with the growing 
accident toll, invited representatives of a num- 
ber of the most interested national associations 
to meet with him and discuss the situation it 
was natural that they should turn to him to 
head a national movement. 


Although safety in human life was discussed 
in sectional groups throughout the week by 
experts employed by the various industries 
throughout the country, the meetings of the 
safety section to deal with motor traffic acci- 
dents held the most interest and were more 
largely attended than any of the other sectional 
Every one of the 3000 delegates at- 
tending the congress was impressed with the 
statistics showing the loss in human life as 
a result of automobile accidents, and the 
methods advocated by the experts to eliminate 
the growing menace. 

C. B. Auel of Pittsburgh, the newly elected 
president, and Lewis A. DeBlois of Wilming- 
ton, Del., the retiring president, expressed the 
belief that the Congress held here this week 


groups. 

















Cart B. AUVEL 
Newly-Elected President of the National 
Safety Council 


will do more to minimize traffic accidents than 
any congresses held during the thirteen years 
of the organization. Interest in the traffic problem 
is growing, the retiring president said, because 
the production of automobiles is growing, and 
unless something is done to prevent traffic acci- 
dents the automobile industry is bound to suffer. 
This latter possibility should be guarded against 
with all necessary diligence. 

The election of officers resulted as shown 
in the boxed inset accompanying this article 
and the new executive committee is composed 
of James P. Barnes, Louisville; Charles B. 
Scott, Chicago; Walter G. King, New York; 
C. E. Pettibone, Boston; L. R. Palmer, New 
York; A. L. Watson, Niagara Falls; E. W. 
Beck, New York; Harry E. Adams, Omaha; 
Dr. Otto E. Geyer, Cincinnati; Harry A. 
Reninger, Bethlehem; George P. Fonda, New 
York, and Homer A. Neat, Chicago. 
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INTERSTATE CASUALTY 


Receiver’s Report Gives Interesting 
Facts on Company’s Situation 


POLICYHOLDERS WILL BE PROTECTED 


Tangle of Affairs Began Early This Year— 
Premiums of Over $600,000 Involved 
Sr. Lovis, Mo., October 7.—Just before a 

number of St. Louisians, headed by James R. 

De Buchananne, acquired an interest to the ex- 

tent of $117,500 in the Interstate Casualty 

Company ot Alabama, early last summer, that 

company was in a precarious condition, it was 

disclosed in a report of Receiver Charles G. 

Revelle, former State Supreme Court Justice. 
These stockholders include: Jacob L. Babler, 

former Republican National Committeeman 

from Missouri, who, with Mr. De Buchananne, 
heads the North American Company. Mr. 

Babler is said, however, to have purchased only 

a few shares of the Interstate Company, which 

has a par value of $5 per share. 

Mr. De Buchananne and his companies bought 
in on it when its assets consisted, among other 
things, of $34,500 worth of securities which the 
receiver describes as “bonds that cannot be ac- 
counted for;” $35,000 worth of stock in the 
Granite Bond Mining and Merchandizing Com- 
pany, the functions of which the receiver has 
so far failed to learn; and also $25,000 of stock 
in the Citizens Trust Company of Gorin, Mo., 
and a deposit account of $122,718 in that in- 
stitution which, unknown to them, was on the 
verge of collapse even then, and passed into 
bankruptcy about two weeks later. 

An effort was made to salvage the Inter- 
state Company following the collapse of the 
bank at Gorin, but it was found the affairs 
were too tangled. Receivership proceedings fol- 
lowed, filed by Mr. De Buchananne, August 13. 

The report of Receiver Revelle, made last 
Friday by Attorney Conway Elder, sets forth 
that the policyholders most probably will 
be fully protected, although the capitalization 
of the company, amounting to $500,000, will be 
practically wiped out. Sufficient assets can be 
found, he believes, to pay off the approximate 
$=00,000 in claims. 

The bulk of the current policies have been 
reinsured and arrangements are being made 
to reinsure a small percentage remaining. This 
has been made possible through co-operation of 
the receiver for the Alabama interests, A. W. 
Briscoe of Birmingham. Premiums of over 
$600,coo are involved. 

The company’s affairs became more or less 
entangled shortly after the first of January, 
1924, when the assets mentioned above were 
transferred to it, according to the receiver’s 
report. J. B. McCutcheon of the American 
General Indemnity Company became one of 
the dominant figures at this time as a member 
of the executive committee. Main offices of 
the company were at Birmingham, Ala., and 
were moved to St. Louis shortly after. John 
L. McNett, St. Louis attorney, was secretary, 
and Chester Newman, Kansas City, was vice- 
president. 
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THE INSURANCE YEAR BOOK 
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pemmugiena of the great expansion in all branches of the insurance busi- 
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SEEK RECOGNITION 


Pennsylvania Doctors Want Definite 
Standing at Law 


THREE NEW BOARDS PROPOSED 

Changes Suggested in State Workmen’s 
Compensation Law—Self-Insurance 
League Censored 

PHILADELPHIA, Pa., October 6.—Physicians 
of Pennsylvania, composing a special commis- 
sion of the Medical Society of the State, have 
suggested to that body drastic changes to im- 
prove the status of doctors and hospitals under 
the Workmens Compensation Law of Penn- 
sylvania. The meeting was held at Reading, 
Pa., October 3. 

The medical commission urges the organiza- 
boards, doctors 


tion of three 


and appointed by the governor, to supplement 


composed of 


the workmens compensation board by passing 
The commission further 
advocates the impounding of privileged testi- 


on medical questions. 


mony by doctors and declares for the estab- 


lishment of a new university for the re- 
education of workers seriously crippled. 

It is demanded that physicians and hospitals 
It is 


urged also that doctors rendering compensation 


should have a definite standing at law. 


service should be paid regardless of where the 
service is performed, and regardless of whether 
hospitals rule that the staff physicians shall or 
shall not make charges for service to com- 
pensation cases during the time the compensa- 
tion law provides for such compensation limit 
to $100 each. 

The medical commission severely attacked 
the Self-Insurance which, it 
alleged, had powerful lobby interests. 


League, was 








Commissioners Prefer to Gather in New 
York 

RicuMonp, Va., October 6.—In response to 
the questionnaire recently sent out by Col. 
Joseph Button, Virginia Commissioner of In- 
surance and secretary of the National Conven- 
tion of Insurance Commissioners, a majority of 
the supervising officials have indicated that they 
prefer continuing to hold the December meet- 
ings of the convention in New York. 

The following States voted for New York: 
Arizona, California, 
Delaware, 


Colorado, Connecticut, 
Illinois, Indiana, Towa, 
Louisiana, Massachusetts, Michigan, Minnesota, 
Mississippi, Nebraska, New Hampshire, New 
York, North Carolina, Ohio, Oklahoma, Penn- 
sylvania, Rhode Island, South Dakota, Texas, 
Virginia and West Virginia, a total of twenty- 
six States, 


Florida, 


The following States voted for the Middle 
West: Alabama, Arkansas, District of Co- 
lumbia, Kentucky, Kansas, Maryland, Missouri, 
New Jersey, North Dakota, Oregon, South 
Carolina, Vermont, Washington, Wisconsin and 
Wyoming, a total of fifteen States. 

The following States expressed no prefer- 
€nce: Georgia, Idaho, Maine, Nevada, New 
Mexico and Tennessee, a total of six States. 
The Commissioners of Montana and Utah have 


not yet been heard from, but, regardless of 
their preference, a clear majority of the Com- 
missioners prefer New York. 


Casualty Actuarial Society Issues Study 
Recommendations 

The new recommendations for study for 
candidates who desire to become associates of 
the Casualty Actuarial Society have just been 
published, and the secretary-treasurer of the 
society, Richard Fondiller, 75 Fulton street, 
New York city, will be glad to send copies, 
without charge, to any person who may be in- 
terested in the examinations of the society. The 
next examinations will be held in May, 1925, 
but the latest date for filing applications is 
March 1, 1925. Those who plan to take the 
examinations should write to the secretary. 





The Business of Reinsurance 

Under the title of “The Business of Reinsur- 
ance,’ The Spectator Company has received 
from Berlin, Germany, a work dealing with this 
phase of the operation of insurance. The vol- 
ume is a translation, done by Axel Hillbrandt, 
of the Italian original as written by Riccardo 
Mainardi, and the text is almost entirely in 
the German language except that, in certain 
portions, the Italian and the German are set 
forth side by side. Chapters are devoted to 
the origin of reinsurance, its transactions, the 
interpretation of treaties and similar pertinent 
The book gives a practical outline of 
much in- 


topics. 
reinsurance methods and contains 
formation of value to underwriters having such 
matters in hand. It may be obtained from The 


Spectator Company at $3.co per copy. 


Buy Surety and Casualty Salesmanship 

We have just purchased two copies of the 
book, Surety and Casualty Salesmanship, by 
Joseph R. Wilson, for our home office refer- 
ence library. We have also recommended to 
those attending our Surety School sessions that 
they secure a copy. I find that the book is 
not only very interesting, but instructive, and 
I believe that every surety salesman should have 
a copy for his personal use, especially those 
just starting out, as they will find valuable 
hints that will help them attain the success 
they are striving for.—F. J. Carroll, Globe In- 
demmity Company, 


INSURANCE ADVERTISING 
CONFERENCE 


Pittsburgh Convention to Be Held on 
October 27 and 28 


TENTATIVE PROGRAM ANNOUNCED 
E. A. Collins Will Preside—William Penn 
Hotel Is New Scene of Activities 
Arrangements have been changed in regard 
to where the coming Insurance Advertising 
Conference will be held, in that it will now 
take place at the William Penn Hotel, Pitts- 
burgh, Monday and Tuesday, October 27 and 
28, instead of at the Hotel Schenley in that 
city, as was originally planned. According to 
a statement, made to a representative of THE 
Spectator, by E. A. Collins, president of the 
Conference, the William Penn Hotel offers 
greater facilities for a convention of this kind. 
All activities of the meeting, including the ban- 
quet, will be carried on right in the hotel, and 
arrangements have now been completed making 
it possible for all visiting members to stay at 
the one place. Mr. Collins also drew atten- 
tion to the fact that the Insurance Advertising 
Conference will be followed on Wednesday, 
Thursday and Friday by the convention of the 
Direct-Mail Advertising Association, to which 
nearly all I. A. C. members belong. The ten- 
tative program of the I. A. C. gathering is 

given as follows: 
MONDAY, OCTOBER 27, 1924 
MornincG SESSION 


Edward A. Collins presiding. 


President 
Welcome. 
Scope and Objectives of This Program.—Chauncey 
S. S. Miller, chairman, speakers and program com- 
mittee. 
Discussion.—The media now used: 
Led by L. A. Soper, manager, 
Mutual Life Insurance 


A. Newspapers. 
promotion, Phoenix 
Hartford, Conn. 
-Led by L. B. Little, manager, 


Life Insurance Company, 


sales 
Company, 
B. Magazine. 
publications, Metropolitan 
New York. 

C. Posters and 


Billboards.—Led by Clifford 
Elvins, advertising manager, Imperial Life Assur- 
ance Company, Toronto,, Canada. 

D. Folders and Fillers—Led by Stanley Withe, 
assistant director of publicity, A®tna Affiliated Com- 
panies. 

(Continued on next page) 
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AGAINST REBATING 


Baltimore Banks Co-operating With 
Agents’ Principles 








ONE INSTITUTION ISSUES STATEMENT 





Says Sole Interest Is in Having Sound 
Companies Write Policies on Trust 
Estate Properties 


Battimore, 'Mp., October 7.—Banks of Balti- 

more are co-operating with the insurance agents 
in taking a stand against having officials or 
employees handle the insurance which develops 
in covering risks upon which the bank is lend- 
ing money. John J. Nelligan, president of the 
Safe Deposit and Trust Company, one of the 
largest of the city’s financial institutions, has 
issued this statement in reply to a question as 
to the practice of handling insurance “inside” 
the office: 
_ This company carries a very large amount of 
insurance on properties which form part of 
trust estates under its care as well as on prop- 
erties upon which trust estates have loaned 
money. 

We do not accept for ourselves, nor do we 
allow any employee of the company to receive 
any rebate or commission, directly or indirectly, 
on premiums paid on such policies. 

Our sole interest is in having good, sound 
companies write these policies and that is the 
only condition that we insist on in the matter. 

There are some banks that have not replied 


to questions on the subject. Further effort may 
be made to get the statement from them. 


Insurance Advertising Conference 
(Concluded from page 9) 


E. Direct Mail.—Led by B. N. Mills, publicity 
manager, Bankers Life Insurance Company; E. A. 
Collins, assistant National Surety Com- 
pany. 

F. Window Displays.—Led by George A. Morse, 
advertising manager, Moore & Summers, general 
agents N. E. M. Life. 

G. Specialties—Led by C. A. Palmer, 
tising manager, Insurance Company of North Amer- 
ica. 
H. House Organs.—Led by E. L. Sullivan, ad- 
vertising manager, Home Insurance Company; Clif- 
ford Elvins, vice-president, Imperial Life Insurance 
Company, Toronto. 

I. Insurance Press.—Led by W. W. Ellis, pub- 
licity manager, Commercial Union Assurance Com- 
pany. 

J. Agency Signs.—To be selected. 


secretary, 


adver- 


Holcombe Trophy Award.—Announcement by Com- 
missioner L. A. Soper, manager, sales promotion, 
Phoenix Mutual Life Insurance Company. Presenta- 
tion by P. L. Thomson, president Association of Na- 
tional Advertisers. 

Address.—“‘Anything 
Sold by Mail.”’—John 
Postage. 


That Can 


Howe 


Be Sold 
Wright, 


Can Be 
editor of 


AFTERNOON SESSION 
Vice-president R. L. 
Symposium.—“‘Echoes of 
vention.” Vincent 
Insurance Section, 
tion; B. Smither, 
tion, International 
Palmer, advertising manager, 
North America. 
Address.—‘‘The Insurance 
and Public 
Life Presidents Association. 


Clark presiding. 
the London 
hon, 


1924 
secretary, 


Con- 
Lewis, 3ritish 
International Advertising Conven- 
chairman, British Insurance 
Advertising Convention; C. A. 
Insurance Company of 


Sec- 


Advertising Conference 


Relations.”” George T. Wight, secretary, 





Expressions from Local Agents.—‘‘The Kind of 
Advertising Help We Want.” 

Address.—E. A. Woods, general agent, Equitable 
Life Assurance Society. 


EvENING SESSION 
Advertising Managers’ Group. Sessions by lines 
(8 to 9 P. M.). Group chairman to be appointed, 


9:00 to 10:00 P. M. 


Executive Committee Meeting.—C. A. Palmer pre. 
siding. 


TUESDAY, OCTOBER 28, 1924 
MorninG SESSION 
C.: S: 48; 
a. Advertising Exhibit Quiz. 
b. Question Box (not pertaining to the conyep. 
tion exhibit). 


Miller presiding. 


Luncheon.—Clifford Elvins, presiding. 


AFTERNOON SESSION 
H. E. Taylor presiding. 
Address. 


Address.—Homer Buckley, president, Direct-Majj 
Advertising Association. 

Discussion.—‘‘Waste.” Led by R. L. Clark, ad. 
vertising manager, Continental Group; A. H. Reddall, 


advertising Equitable Life Assurance So. 
ciety; C. A. Palmer, advertising manager, 
Company of North America. 

Address.—‘‘Selling the Advertising to the Local 
Agent.”’ Spencer Welton, vice-president, Fidelity and 
Deposit Company. 


manager, 


Insurance 


EvENING SESSION 
Banquet at 7:00 P. M. 
Stunts and Special Features.—E. L. Sullivan, ad- 
vertising manager, Home Insurance Company, chair- 
man. 
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UNITED ACTION STRESSED 


Walter H. Bennett Addresses Tennes- 
see Agents at Chattanooga 








DECRIES BANK AGENCY 
APPOINTMENTS 





Secretary of National Association Urges 
Enforcement of Resolution Adopted at 
Milwaukee 
Walter H. Bennett, secretary of the National 
Association of Insurance Agents, addressed the 
annual convention of the Tennessee Agents 
Association in Chattanooga to-day on the sub- 
ject of “National Co-operation.” Mr. Bennett 
began by repeating the text of the resolution 
regarding companies in harmony with the prin- 
ciples of the National Association which was 
adopted at the Milwaukee convention recently. 
He then referred to the fact that nothing had 
been heard from the companies opposed to the 
agents in this matter and wanted to know 
whether “the silence of certain insurance com- 
panies known to be under the condemnation of 
the resolution” was ominous. Agents should 
present a united front in this matter, declared 
the speaker, and urged nation-wide support of 

the resolution, 

With regard to the old bank agency canker 
which has been eating at the heart of agency 
principles for some time, according to Na- 
tional Association officials, Mr. Bennett said: 

You know full well that the action of the 
companies that continue to appoint bank agents 
is extremely dangerous to your means of live- 
lihood. A logical extension of the practice to 
its ultimate conclusions means your utter 
extermination. Bankers as such are rarely able 
to resist the temptation to apply the coercion 
of the money-lending privilege to force cus- 
tomers to place their insurance with the bank. 
And when a banker takes advantage of con- 
fidential information in his possession to force 
insurance business his way, such practice is 
indefensible and un-American. An insurance 
company which makes such appointments as 
agents, not only adds to the confusion in the 
business but to that extent is breaking down 
the morale of the American Agency System. 

The property rights of an agent in the mat- 
ter of expirations were outlined by the speaker, 
who then pointed out that there would be no 
competent, service-giving agents if there was 
not an opportunity to create a property right 
that would guarantee a continuing reward for 
the agents’ efforts. In concluding his remarks 
the secretary of the National Association urged 
loyalty to the principles laid down by the asso- 
ciation and loyalty to the companies observing 
those principles. United action and a united 
iront will force the ethics of the business to 
be observed, was Mr. Bennett’s summary, and 
he ended by saying: 

You know that our own advancement, prog- 
ress and livelihood depend upon a firm stand 
agamst any movement that will destroy the 
essential elements of our business. And you 
know that we alone hold in our hands the 
power to check these bad practices. In the 
fulfillment of our obligation to ourselves, our 
loyal companies and the public whom we serve, 
we should be unswerving in our allegiance to 
those companies which recognize our rights. 


MARINE MEN CONFER 
Heads of Automobile Insurance Company 
Hold Series of Sessions at Home 
Office 

Hartrorp, Conn., October 6.—The first con- 
ference of the marine superintendents and un- 
derwriters of the Automobile Insurance Com- 
pany occupied the greater part of the week last 
week. On Monday there was a general dis- 
cussion of the matters to be considered during 
the conference. On Tuesday ocean marine 
matters were considered. Wednesday and 
Thursday were given over mainly to inland 
marine topics. Samuel Ludlow, vice-president 
of the First Reinsurance Company and secre- 
tary of the American Registered Mail Rein- 
surance Association, spoke on registered mail 
insurance before the delegates. 

A brief address was also made on Wednes- 
day by Vice-President C. H. Remington, in 
which he told the delegates that every resource 
of the home office was at their service and in- 
vited them to feel free to lay their problems 
before the company at all times. He held an 
executive session with the men later. 

Friday was largely occupied with production 
and sales advertising topics. The conference 
closed with a banquet Friday night. 

Among those who took a prominent part in 
the proceedings of the conference were: F. J. 
Hanratty, marine underwriter at Philadelphia; 
George Richards, marine underwriter at Boston ; 
J. K. Hooker, vice-president of the Standard 
Fire Insurance Company; C. R. Ebert, marine 
secretary of the Automobile Insurance Com- 
pany; A. G. Poeller, assistant secretary of the 
ocean marine department of the Automobile, 
and George C. Quirk, superintendent of agen- 
cies, who was the general chairman of the 
conference. 


VIRGINIA AGENTS ACTIVE 
Will Organize County Local Boards 
Throughout State 

RicHMOND, Va., October 7.—A contemplated 
activity of the Virginia Association of In- 
surance Agents is the organization of county 
local boards in Virginia in such counties in 
which there are no towns large enough to sup- 
port a local board. Officers of the association 
have promised to visit a number of sections in 
the near future and lend their influence to the 
organization of these boards. 

The association reports that its bank agency 
rule is being strictly enforced. Several agents 
have recently taken up solicitors’ contracts 
where they were held by officers of banks in 
violation of the rule, and special 
agents have recently taken up supplies placed 
with banks in smaller towns. 


several 


In one case, an agent sold his agency to a 
bank. One of the special agents interested in 
the case reported it to the Virginia Associa- 
tion, and at the suggestion of C. P. Walford, 
Jr., chairman of the executive committee, he 
and four other specials who had companies in 
the agency arranged with the bank to resell 
the agency to another man. 


CHARLES J. HOLMAN DIES 


Retired Pacific Coast Manager of 
Commercial Union Was Promi- 
nent Figure 








SERVED COMPANY FOR FIFTY YEARS 





Constructive Policies Marked Executive’s 
Tenure of Office—Gave Helping Hand 
to Young Men in the Business 
Charles J. Holman, retired Pacific Coast man- 
ager of the Commercial Union fleet of com- 
panies, with more than fifty years spent in the 
service of that organization, died early last 
Thursday morning while at the home of his 
daughter, Mrs. George W. Kyle, 650 West 
End avenue, New York city. Mr. Holman 
passed away in his sleep without any apparent 
cause for death having been observed, though 
it is a well-known fact that between the hours 
of 4 and 5 o’clock in the morning the action 
of the heart is slowest. Mr. Holman seemed to 
be in the best of health, as he had made sev- 
eral luncheon engagements for the latter part 

of the week. 

Since 1923, the date of Mr. Holman’s re- 
tirement from active service, he and Mrs. 
Holman have made their home in San Fran- 
cisco but often making protracted visits to 
New York, as in each city they had a married 
daughter. The present visit to New York was 
one in which Mr. Holman had been enjoying 
a strenuous time renewing a number of old 
insurance acquaintances, The funeral was held 
last Saturday at St. Stephen’s Episcopal 
Church, New York city, where, at one time 
Mr. Holman was vestryman. 

Mr. Holman was born in New York city 
and lacked but a few years of being seventy. 
At the completion of his education in 1873 he 
became connected with the Commercial Union, 
at the age of nineteen. Just sixteen years 
after entering the company he became resident 
secretary of the Northwestern department at 
Denver. In 1889 he was transferred to New 
York to become assistant United States man- 
ager, which position he filled until 1919, when 
the company appointed him manager of the 
Pacific Coast department. Due to his age there 
was an understanding that he would hold this 
position but a few years as a fitting completion 
for fifty years of continuous service. 

As was consequent upon his representation 
of the company in varied fields, Mr. 
Holman was exceptionally well known from 
the Atlantic to the Pacific, and was one of the 
most admired men in the business. In his stay 
in the West he held prominent positions on the 
Board of Fire Underwriters of the Pacific, 
the National Board of Fire Underwriters and 
the Blue Goose. It is said of him that he was 
continually lending a helping hand to the young 
men of the business who were endeavoring to 


such 


rise. 
Insurance Institute’s Reading Courses 
The Insurance Institute of America has is- 
sued outlines of its reading courses and ex- 
aminations for its fire and marine branches. 











THE SPrecCrarTrorn 


Thursday 








WOOL 





KKK KKK KX KX OX KX, 





Insurance and Our 
NATIONAL Utilities 


Insurance represents more than a finan- 
cial safeguard to the great enterprises 
devoted to general welfare. It provides 
expert advice in the construction and 
maintenance of equipment. Its counsel 
makes for safety and economies that play 
no small part in important public service. 


The broad, National aspect of the L. & 
L. & G. is emphasized by its connections 
with many power plants, railroads and 
other utilities. Its dealings in this field 
are vibrant evidence of the company’s 
service in the machinery of the Nation. 
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WE WANT AGENTS 


to push our five-point-nine policies, 
Excellent territory. Iowa, Minne« 
sota, Missouri, Nebraska and South 
Dakota. Liberal contracts for men of 
good reputation. 


“THE COMPANY OF CO-OPERATION” 
THE DES MOINES LIFE & ANNUITY C0. 
Address J. J. SHAMBAUGH, President 
Home Office—Register Tribune Bldg.—Des Moines, lowa 
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REACHING HIS 


FOR HIS {CHILDREN 
Dad’s “‘soft spot” is his boy and his 
girl. His one big ambition is their 
education, their start in life and in 
business, 
Any Dad of a child from 2 to 14 
years of age will be tremendously i in- 
terested in the new “Child’s Endow- 
ment Policies” of the Ohio State 
Life. 
The Ohio State Life service now 
ranges from ages 2 to 65 years, cov- 
ering the family group with few 
exceptions. 
Our agency contracts on the partner- 
ship basis will interest you. 
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sS*SOFT SPOT” 


FOR HIMSELF 
Wanted agents in Ohio, West Vir- 
ginia, Michigan, Indiana, Kentucky, 
exas and Caithawe. 
For our new 
OHIO SPECIAL 
ACCIDENT AND HEALTH 
POLICIES 
For business and professional men, 
Complete Coverage. 
Non-Cancellable Term. 
$1,000 to $10,000 Specific Loss. 
$10.00 to $50.00 Weekly Indemnity. 
Moderate Premiums and Liberal 
Commissions. 
Accrued indemnity payable every 
30 days during disability 








Our O. S.-Li.-Co. Automobile Policy is a great door-opener. 


THE OHIO STATE LIFE INSURANCE CoO. 
John M. Sarver, President COLUMBUS, OHIO 








ACTUARIAL STUDIES 


Study No.1. ‘‘SOURCES AND CHARACTERISTICS OF THE PRIN- 
CIPAL MORTALITY TABLES.’ Price $2.00 plus cost of delivery. 
Study No. II. ‘‘CONSTRUCTION OF MORTALITY TABLES FRO 
— RECORD OF INSURED LIVES.” Price $2.00 plus cost of 
elivery. 
Study No. IV. ‘*“GRADUATION OF MORTALITY AND OTHER 
TABLES.” Price $2.00 plus cost of deliv 
Study No. V. CHAPTER ON “DISABILITY BENEFITS.” Price, 
$2.00 plus delivery charge. 
These volumes of about eighty pages each, bound in maroon cloth, are 
issued by the Actuarial Society of America. 
Good progress has also been made on the chapters * ‘Construction of 
Mortality Tables (No. II.) and “Population Statistics’ (No. III.). It will 
probably take several months to complete these for publication. 
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AGENTS WANTED 


To sell an unrestricted Accident and Health policy costing $12.00 
Liberal com- 


quarterly. Covers every disease and every accident. 
mission paid to live producers. 


casnagnhe NORTHERN LIFE INS. CO. 


- ROYER Westminster Bldg 
CHICAGO, ILL- 


cs PAULEY, gee y & Treas. 


PUBLICATIONS OF C. & E. LAYTON 


The undersigned are sole agents in the United States for the old estab- 
lished publishing house of Charles & Edwin Layton of London, England 
whose long list of publications on fire, life, marine and other branches of 
insurance embrace the most valuable and standard treatises on these sub- 
jects, Senp Ten CenT STAMP FOR CATALOGUE. 
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135 WILLIAM STREET, NEW YORK 























EXCELLENT OPPORTUNITY 
for Reliable, Energetic men to represent us in the states 
of Illinois and Missouri with direct Home Office contracts 
Liberal policies. 


CAPITOL LIFE INSURANCE COMPANY 


OF COLORADO 
Clarence J. Daly, President DENVER, COLORADO 











W. E. SMALL, President 


AUTOMOBILE 
PLATE GLASS 





E. P. AMERINE, Secy. 


$2,054,516.67 SURPLUS AND RESERVES AS TO POLICY HOLDERS 


Georgia Casualty Company, macon, 6a. 


BURGLARY 
LIABILITY 


AN AMERICAN COMPANY 


PROPERTY DAMAGE 
WORKMEN’S COMPENSATION 
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QUALIFICATIONS DISCUSSED 


New Jersey Agents Will Have Expert Attorney Draw Up Bill 


WANT SEPARATE INSURANCE DEPARTMENT 


Walter H. Bennett Reads Letter from 


Prominent Agency Requesting Names of 


Companies Not in Accord with Association Principles 


Decisive action was finally taken on the 
question of agents’ and brokers’ qualifications 
at the annual meeting of the New Jersey As- 
sociation of Underwriters, held at the Robert 
Treat Hotel, Newark, N. J., last Thursday. 
After a strenuous time in the State legislature 
last year, in which the bill advocating agents’ 
and brokers’ qualifications was presented, ob- 
‘ected to, amended to suit the objecting par- 
ties, and finally withdrawn by the association 
in the face of impending defeat, the suggestion 
was brought up that the conference committee 
be empowered to employ an expert counsel, 
friendly to the insurance interests of the 
State, with the purpose of devising measures 
acceptable to the association, on all lines of 
insurance except life. 

A rising vote was taken on the motion and 
it was passed. A few moments after, the 
conference committee was further empowered 
to fix the compensation of the attorney at its 
discretion. 

ELECTION OF OFFICERS 

During the afternoon session the nominating 
committee reported Thomas W. Cocker, of 
Paterson, for president and his election was 





“Superior Service Satisfies’’ 


SUPERIOR 
FIRE INSURANCE 
CO. 


PITTSBURGH 
Incorporated 1871 


A. H. TRIMBLE, President 


EDWARD HEER, 
Vice-President and Secretary 





Why not make room in your 
agency for a conservatively- 
managed, medium-sized 
American Company whose in- 
demnity, treatment of agents 
and assured, will bear in- 
spection for half a century? 








Surplus to Policy 
Holders....... 1,752,290 
Assets........... 4,543,938 
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unanimous. R, N. 
was elected secretary-treasurer for the coming 
year. Election of vice-presidents took place 
as follows: D. S. Schenck, Jersey City: Wil- 
liam S. Naulty, Newark; S. M. Meeker, 
Elizabeth; S. W. Griffith, Morristown; A. B. 


Ekings, also of Paterson, 


Craig, Blairstown; William Fraser, Perth 
Amboy; H. Birdsall, Red Bank; C. A. Worth- 
ington, Trenton; W. A. Faunce, Atlantic 
City; S. D. Tayior, Hohokus. The following 


members were elected to the executive com- 
mittee, of which the president is chairman: 
Thomas W. Cocker, H. L. Godshall, Atlantic 
City; James Ransom, Jersey City; Harry G. 
Evans, Camden, and W. Hall, Jr., Newark. 
The morning session was taken up largely 
with routine matters and the reports of the 
various committees. Under the head of new 
business, the work of fire prevention was re- 
ported as being carried on very successfully. 
Mr. Godshall of Atlantic City reported the 
activities carried on at the Milwaukee con- 
vention of the National Association in behalf 
of holding the convention at Atlantic City in 
1926. The outstanding features of the morn- 
ing session were John Ward’s resolution, 
which went on record as pledging the support 
of the New Jersey Association to the resolution 
adopted by the National Association at its re- 
cent convention in Milwaukee; the motion that 
the proper committee of the association take 
up the matter of effecting the separation of the 
Insurance Department from the Banking De- 
partment at Trenton, which have always been 
consolidated under one head, and the address 
of President Rippe, in which he gave a brief 
summary of the year’s work, stating that al- 
though twenty-six bills affecting insurance 
were passed during the year, those in any way 
had been successfully 


affecting the agents 


blocked. 


GROWTH OF THE BUSINESS 

At the cenclusion of the luncheon, Alfred 
T. Fleming, supervisor of the conservation 
department of the National Board of Fire 
Underwriters, ex-Superintendent of Insurance 
Francis R. Stoddard, Jr., H. P. Stellwagen, 
manager, automobile department of the Na- 
tionai Bureau of Casualty and Surety Under- 
writers, and Walter H. Bennett, secretary of 
the National Association of Insurance Agents, 
addressed the agents. Mr. Fleming was the 
first speaker, and aroused the interest of the 
hundred or more agents present with some 
startling facts about the wonderful growth 
of the insurance business during the last 6 or 
7 years. 

Mr. Stoddard, in his first appearance before 
a body of insurance men sirice leaving the de- 
partment, was given a most enthusiastic recep- 
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tion. His talk on “Cooperation Between the 
Local Agent, Company, and Insurance De- 
partment” will be found on another page of 
this issue of THE SPECTATOR. 


CompuLsory AUTOMOBILE INSURANCE 

The address of Mr. Stellwagen on “Com- 
pulsory Automobile Insurance” aroused much 
interest and not a little discussion. Motion 
was made that the association go on record 
as being opposed to this measure. President 
Rippe stated that he did not think this move 
advisable, inasmuch as the National Associa- 
tion had seen fit to wait before taking action. 
He then asked President Moffat if he would 
make a few remarks to clarify the situation. 
Mr. Moffat declared that it was best not to 
touch on the measure at once, as any action 
taken would be liable to be misunderstood by 
the public. 

Mr. Bennett spoke with much fervor on 
companies and agents living up to the prin- 
ciples of the National Association in conduct- 
ing their agencies. As an illustration, he read 
a letter from a very prominent agent in the 
Southern field who had written and asked if 
any of the companies that he was representing 
in his agency were not living up to the prin- 
ciples laid down in the American agency sys- 
tem. At the conclusion of Mr. Bennett’s ad- 
dress, a vote of thanks was accorded the re- 
tiring officers for their excellent service, and 
the motion was made to adjourn. 


WASHINGTON ASSURANCE LICENSED 
New Company to Be Running-Mate of 
Merchants Fire 

The new running-mate of the Merchants 
Fire Assurance Corporation of New York, the 
Washington Assurance Corporation of New 
York, has been completely organized and, last 
week, received its license to operate in this 
State. The new company is controlled by in- 
terests identified with the backers and _ stock- 
holders of the Merchants Fire.’ It has been 
planned that during its inchoation it shall op- 
erate with a capital of $200,000 and a like 
amount of contributed surplus. The officers 
and directors of the Washington have been ap- 
pointed -as follows: Chairman, Edward L. 
Ballard; president, Alden C. Noble: vice- 
presidents, William B. Carter and Alfred A. 
Moser; secretary, Joseph L. Leffson; assistant 
secretary, G. A. Ziemen, and auditor, George 
F. Warch. 


Directors: Edward L. Ballard, Bertram 
Cutler, Frederick M. Hilton, Frederick <A. 
Goetz, David L. Luke, Stephen C. Millett, 


John D. Rockefeller, Jr., Alden C. Noble, 
Alexander V. Ree, Charles W. Ballard, Wil- 
liam B. Carter, Joseph L. Leffson, Finley J. 
Shepard. 

It is announced that the new company will 
operate on a very conservative basis until it 
has become well established. For the present 
it will confine its activities to the States of 
New York and Illinois only, as license has 
been applied for in the latter State also. Its 
agency appointments in Illinois will be an- 
nounced very shortly. 
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OF NEWARK, NEW JERSEY ROGERS & HOWES, Managers, 4 Liberty Square, Boston, Mass. 
JANUARY 1, 1924 
: MARINE DEPARTMENT 
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MARYLAND AGENTS MEET 





Association Endorses Milwaukee 
Resolution 





NEW QUALIFICATION LAW OUTLINED 





Deputy Insurance Commissioner Points 
Out Requirements of Strict Statute 
BattimorE, Mp., October 8.—The eastern 

shore dinner meeting of the Maryland Asso- 
ciation of Insurance Agents took place at the 
Bayou Hotel here early this week. A notable 
array of speakers were heard and an elaborate 
program had been arranged. The feature of 
the gathering was an address by Hon. Wilson 
L. Condon, Deputy Insurance Commissioner of 
Maryland, in which he made definite recom- 
mendations for qualification of agents and ex- 
plained the operation of the new law in this 
A questionnaire is submitted to every 
agency applicant, said Mr, Condon, and pro- 
vides for company approval, three references 
and the agent’s affidavit. The law asks whether 
the license is being applied for on account of 
personal insurance and whether or not the 
agent realizes the meaning of a rebate. Three 
questionnaires exist, one for fire and marine, 
one for life and one for casualty, surety and 
miscellaneous insurance. 

President W. C. Carter, in his report to the 
gathering over which he presided, stated that 
the association members took care of 90 per 
cent of Maryland’s insurance business.. The 
resolution with regard to companies conform- 
ing to the agents’ principles, which had been 
adopted at the National Association’s meeting 
in Milwaukee, was unanimously endorsed. 

H. P. Stellwagen, of the National Bureau of 
Casualty and Surety Underwriters, delivered 
an address on automobile rating, with special 
liability covers, and Charles H. 
secretary of the Central Fire, spoke 
of the fire prevention activities throughout the 
State and instanced the organization of 12,000 
boys in a fire prevention demonstration in 
Baltimore. W. W. Ellis, publicity manager of 
the Commercial Union, outlined the advantages 
of use and occupancy insurance and also of 
rent insurance. His talk met with much favor 
and that section of it which he devoted to use 
and occupancy covers will be found on another 
page of this issue of Tue Spectator, About 
100 members and guests attended the meeting, 
which was successful in every way. 
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PHILADELPHIA NOTES 

The Pennsylvania Insurance Federation is 
cooperating with the State and city officials 
during Fire Prevention Week, October 6-13, 
to help put the proposition of fire hazards be- 
fore the people. Insurance men will deliver 
speeches in all sections of Pennsylvania in- 
structing prevention work. 
Among the leading speakers will be President 
McBlain of the Federation, Secretary Dette, 
Tom Donaldson and a number of prominent 
fire insurance brokers of Philadelphia. 

The Final Advisory Board Meeting of the 
Pennsylvania Insurance Federation will take 
place on October 24 at Pittsburgh. H. T. Mc- 
will preside and the speakers will be 
Since early 
in September these meetings 
have been held in all parts of the State with 
interest in 


citizens in fire 


Kelvey 
a few directors of the federation. 
advisory board 
satisfactory results in stirring up 
insurance endeavors. 

There were fewer fire premiums collected 
in this city during the six months ending June 
30 last than during the six months corres- 
ponding of 1923. The decrease is about 5 per 
cent. A number of the big fire 
companies, however, reported more premiums. 
These included the North Franklin, 
State of Pennsylvania, Alliance, Independence 
and Mechanics. 

The home offices of the Fire Association 
of Philadelphia state that R. S. Winnard has 
been appointed to succeed the late J. A. Wein- 
land as agent for the company in western 
Ohio, with headquarters at Columbus. Mr. 
Winnard has had ample experience in his line. 

Ira G. Hoagland to Broadcast.—On 
Thursday evening, October 9, at 9:30 o'clock, 
Ira G. secretary of the National 
Automatic Sprinkler Association, will broad- 
cast from WEAF a talk on “Dollars That Die 
and Dollars That Live.” 


CHICAGO AND THE WEST 
The Annual Meeting of the Illinois Asso- 
ciation of Insurance Agents will be held 
the Illinois hotel, Bloomington, on Wednes- 
day, October 29. As usual there will be a 
morning and afternoon session and a banquet 


insurance 


America, 


Hoagland, 





in the evening. A variety of topics will be 


discussed by the following speakers: John 
Campbell, secretary of the Home; J. W. 


Longnecker, advertising manager of the Hart- 
ford; Cliff Jones, chairman of the executive 
committee of the National. Association of In- 
Charles N. Gorham, Western 
manager of the American; C. R. Miller, 
president of the Fidelity & Deposit; George 
Truitt, vice-president and general manager of 
the Northwestern Casualty & Surety, and C. 
M. Cartwright. 

L. P. Warren has resigned as Cook county 
manager for the Milwaukee Mechanics to be- 
come associated ,with the local agency of’ 
Klee, Rogers, Wile & Loeb. Prior to his con- 
nection with the Milwaukee Mechanics, War- 
ren served as special agent for the L. L. & G. 
in Cook county. 

An informal reception and luncheon in 
honor of John R. Hardin, president of the 
Mutual Benefit Life, was given on Monday 
at the Morrison hotel by A. A. Drew, Chicago 
general agent. Paul C. Lang, formerly man- 
ager of the Grand Rapids branch of the 
Underwriters Adjusting Company, kas been 
made manager of the branch at Kansas City. 


surance agents; 


Travelers Fire of Hartford Organized 

Under the auspices of the Travelers Insur- 
ance Company, the Travelers Fire Insurance 
Company of Hartford has been organized, with 
the same board of directors as the parent com- 
pany. It will have $500,000 capital and a like 
amount of surplus, and will be qualified to 
write the lines customarily assumed by a fire 
insurance company. Louis F. Butler is presi- 
dent; Wm. BroSmith is vice-president; L. E. 
Zacher is vice-president and secretary; W. E. 
Batterson is assistant secretary; J. W. H. Pye 
is comptroller; C. D. Rarey is‘ auditor, and W. 
R. Slocum is cashier, 


Pennsylvania Agents to Hold Convention 

The annual convention of the Pennsylvania 
Association of Insurance Agents will be held 
this year in Altoona at the Penn Alto Hotel on 
October 16-17. 
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American National Insurance Company 


OF GALVESTON, TEXAS 


Shearn Moody,Vice-President W. J. Shaw, Secretary 


W. L. Moody, Jr., President 
FINANCIAL STATEMENT, JUNE 30, 1924 

















ASSETS LIABILITIES 
A IE os vies coves con sivsin ent $1,104,974 .53 Net Reserve (American Experience Table 3 & 
Mortgage Loan (Ist Lien on Real Estate)..... 6,516,988 .73 34 Per Cent).......... ree .-- $15,035,159 .00 
MINE BAN oo. 5 noc as nnn e esesnssnsee 25,000 .00 —— —— — ee of Adjust- aii tle 
: : , .s ment-Adjusted and Unpaid................ 013. 
Loans to Policyholders (on this Co’s Policies).. 1,816,922 97 Sauces tet Senet anmdetion.......... 143'694_88 
PPOMIN MN THOEKS ow oon ccs ccncccscnccees 6,876,621 .55 : wt ates oie ne 
: Miscellaneous Liabilities..............000000- 215,658 .45 
CONS UE TE E01 ee re 1,416,770 .99 . 
: : Capital (Stock. o:66606.0:6.0 05-0008 $1,000,000 .00 
Certificates of Deposit (demand)............. 24,844 .00 Assigned Fund and Surplus... .. 2,007,582 .98 
Interest Dueiand AcCrued.. ..... 6564.6 secieere ee 375,273 .54 PR RAEN Ls eed 
Deferred and Uncollected Premiums (net)..... 376,012.00 Surplus Security to Policyholders............. $3,007,582 .98 
; 4 DCN USS ne a $18,533,408 .31 Dota Tapas 655 oso. ste occ eee $18,533,408 .31 
GAINS MADE DURING FIRST HALF 1924 
See I IN ON IRC a 0555565 5 6 asc 5 wrcinrig ests oi'0'e Sins.c eels 01g-6 60 Gra s'o 6. Seis e dielbrs wis wee oe eS daUES $16,722,438.00 
Tete Maoh Ce Oe Ce be oo, DN cic) (nn ee eae ene ar 1,462,819.82 
INCREASE IN SURPLUS SECURITY TO POLICYVHOLDERS oo oo jo.o. ie sceioe 6 sie er0is-o'os8 bs 6: 0 ove one vie eeeieis es weeies 138,411.53 
INSURANCE IN FORCE JUNE 30, 1924 TOTAL PAID POLICYHOLDERS SINCE 
ORGANIZATION 


$231,759,842.00 
ORDINARY LIFE, INDUSTRIAL LIFE AND 
ACCIDENT INSURANCE TO MEET THE 
REQUIREMENTS OF EVERY INSURABLE PERSON 


$15,285,539.37 


ADMITTED ASSETS 
$18,533,408.31 


HOME OFFICE BUILDING 
OPERATES IN TWENTY-ONE STATES AND THE REPUBLIC OF CUBA 
GROSS INCOME AVERAGES $726,612.00 PER MONTH 
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“Swift to Serve; Strong to Sustain’ — 


A creed that expresses the sincere desire to serve humanity 
which permeates this organization, and is reflected in the 
striking gains made every month. 

Provident Life Men find everywhere a tremendous force of 
goodwill toward the Provident. 


Te PROVIDENT 


LIFE AND ACCIDENT INSURANCE CO. 
of CHATTANOOGA 
R. J. Maclellan, President. W. C. Cartinhour, Secretary. 
ESTABLISHED 1887 
LIFE ACCIDENT HEALTH 





LIABILITY 

















Speed / 


The aeroplane, doubling the speed 
of the eagle as it wings a select por- 
tion of Government mail over moun- 
tain and sea, has become another 
agent for dispatching Lincoln Na- 
tional Life service. 





Death claim checks and other important messages are 


being sent from the Lincoln National Life Home Office . 


by aeroplane mail as one more means of placing its 
Home Office ‘‘iust across the street’’ from its field men. 


This constant effort of the Lincoln National Life to 
give extraordinary service makes it pay to 
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The Lincoln National Life Insurance Co. 


“Its Name Indicates Ite Character” 
Lincoln Life Building FORT WAYNE, INDIANA 
Now More Than $325,000,000 in Force — 
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LAPSES, DEATH LOSSES AND MEMBERSHIP IN ASSESSMENT SOCIETIES 


(Copyright, 1924, by The Spectator Company, New York) 
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Co 

NAME AND LOCATION OF COMPANY a3 
Se 

Sons of Israel, New York Cityt.... | 1849 
aa Slovak Prot. Soc. of U. S., Chicagota.| 1854 
Tel. and Telg. Life Assn., N. Y. C.td.......| 1867 
Order of Railroad Conductors, Cedar Rapidst| 1868 
Expressmen’s Mut. Benefit Assn., N. Y. C.*.| 1869 
Masonic Life Association, Buffalof......... | 1872 | 
Artisans Order of Mut. Protection, Phila.t.. . | 1873 
B’o’hd.of Loco. Firemen & Eng’m’n., Cleve.t.! 1873 | 
Shield of Honor, Baltimore...........-.... 1875 
Golden Cross of the World. Knoxville, Tenn. | 1876 
Knights of Pythias, Indianapolist......... | 1877 
Royal Arcanum, Bostonf........... prey | 1877 
Catholic Knights of America, St. Louist.....| 1877 
Knights Templars & Masonic Mut. Aid, Cin.t) 1878 
Order of Mut. Protec., Sup. Lodge, Chicagof.| 1878 
Scottish Clans, Order of, Bostont.......... 1878 
Mass. Catholic Order of Foresters, Bostont..| 1879 
Polish Naticnal Alliance, U.S. A.. Chicagot.} 1880 
Catholic Benevolent Legion, Brooklynt..... 1881 
National Union Assur. Society, Toledo, 0.t..| 1881 
Knights of Columbus, New Haven, Conn.}..| 1882 
Catholic Order of Foresters, Chicagot.......| 1883 
The Maccabees. Detroitt.................. 1883 
Royal League, Chicagot.............-.000- 1883 
Brotherhood of Ry. Trainmen, Clevelandft...| 1883 
Modern Woodmen, Rock Island, Ill.t.......| 1884 
Fraternal Home Ins. Society, Philadelphiat..| 1885 
Empire State Life Assur. Soc., Stockton, N. Y.| 1886 
Grand Fraternity, Philadelphiat........... | 1886 
Protected Home Circle, Sharon, Pa.t....... | 1886 
Workmen's Cooperative Assn., N. Y.C...... | 1886 
Ladies of Maccabees, Port Huron, Mich.f...; 1886 
Western Mut. Life Assn., Los Angelest..... | 1886 
New England Order of Protection, Bostonf..| 1887 
Brith Abraham, Ind. Order of, N. Y. C.f....| 1887 
Polish Roman Catholic Union, Chicago .... | 1887 
Loyal Association, Jersey Cityt............}] 1889 
Order of Sons of St. George, Chicagof...... | 1889 

Totals and Averages (38 ocmpanies). . 
Fraternal Aid Union, Lawrence, Kansast....| 1890 
Ladies Catholic Benevolent Assn., Frie?... 1890 
Nat'l Protective Life Assn. Waverly, N. Y.t¢! 1890 
Travelers Protec. Assn. of Amer., St. Louis. .; 1890 
Catholic Knights of Ohio, Clevelandt.......} 1891 
Women’s Catholic Order of Foresters, Chic.t.| 1891 
Woodmen of the World, S. C., Omaha, Neb.t.} 1891 
German Beneficial Union, Pittsburght...... 1892 
Security Benefit Assn., Topeka, Kan.tb.....| 1892 | 
Women’s Ben. Assn. cf the Maccabees, P. H.t} 1892 
Americans, United Order of, Milwaukeetc. ..} 1893 
American Insurance Union, Columbustf......| 1894 
Ben Hur, Sup. Tribe, Crawfcrdsville, Ind.f..| 1894 
Gleaners, Ancient Order of, Detroitt........ 1894 

Totals and Averages (14 companies). . 
Columbian Circle, Chicagot............... | 1895 
Court of Honor Life Assn., Springfield, Tll.t..| 1895 
Royal Neighbors of Amer., Rock Island, Ill.+.| 1895 
Woodmen Circle, Omahat................. 1895 
North American Union, Chicagot.......... 1895 
Degree of Honor, Sup. Lodge, St. Pault..... | 1896 
Fraternal Brotherhood, Los Angelest....... | 1896 
Mystic Workers of the World, Fulton, Ill.t..| 1896 
Royal Highlanders, Lincolnt............... | 1896 
Brotherhood of Amer. Yeomen, Des Moinest§| 1897 
Modern Broth’hd of Amer., Mason City, Ia.t| 1897 
Neighbors of Woodcraft, Portland, Ore.7....| 1897 
New Era Association, Grand Rapidst....... | 1897 
WMMCUIANN DANSE otis cocsdsetsccdeews 1898 
Jr.0. U. A. M., Ben. Degree, Pittsburght...} 1899 
North Star Benefit, Moline, Ill.f........... | 1899 
Jr.0. U. A. M., Fun. Ben., Pittsburght..... | 1899 

Totals and Averages (17 companies). . | 
L'Union St. Jean Baptiste, Woonsockett....| 1900 
Heralds of Liberty, Huntsvillef............ 1900 
American Woodmen, Sup. Camp, Denvert...| 1901 
Guarantee Fund Life Association, Omahat...| 1901 
Beavers Reserve Fund Fraternity, Madisont.| 1902 
Golden Seal Assur. Soc., Roxbury, N. Y.t...} 1902 
Aid Assn. for Lutherans in Wis., ete.t....... 1902 


Totals and Averages (7 companies). . . 


Grand Totals and Averages (76 Cos.). 




















Poticy Account. MEMBERSHIP Deatus OccurRING. Ratio or DEatH 
| Losses PER 1000 
| 
1913 1918 1923 | | | 
ee eres See 
Written | Lapsed Written | Lapsed | Written Lapsed | 1913 1918 | 1928 1913 | 1918 1923 | 1913 | 1918 | 1923 
254 205 496 273 358| 254 8,416 7,081 6,451) 7 321 244| 33.63) 45.33) 37.83 
504 471) 1,017} 618 Sat 23,634 py yy || re 547) 427| .....| 23.15] 18.74 
_ 180 226 28 124 666) 605 5,304! 4,608} 3,890! 107| 135 116| 20.17) 29.30} 29.82 
5,215 3,33 3,007 941 3,251} 1,842}  45,351| 46,648) 55,505, 578! 852| 788| 12.74| 18.27] 14.20 
467 209 126 262| 5,345} 2,548 3,991| 3,924 25,879] 44) 62 131| 11.02] 15.80} 5.06 
1,741 1,134} 1,351 850) 2,328} 1,467 13,416 15,002! 19,352 215 310) 316) 16.03| 20.67| 16.33 
| 1.911 437| 824 43 8.978 2.734 15.661 15,985) 28,981 130 286) 251| 8.30| 17.89| 8.66 
16,622 10,153 24.746 13,238 23,519 88,840} 110,148) 113,320) 610| 976| fee 6.86] 8.86) ..... 
510 260 29 231 32 101 8,944 3,941 3,192 om 159) a 17.89] 40.35) 35.09 
| | | 
2,109 1.558 1,384 907) 1,126} 1,702 17.467) 15.949 13.444 352! 442 347) 20.15) 27.73) 25.82 
9,453 8,220 5,013 3,604] 9,108) 4,953 71,672 72,547 87,736 937| 1,323) 1,184] 13.07] 18.24] 13.50 
12,466 10,472 2,946 9,304 4,347| 7,056) 248,575) 35,751; 121,556) 3,733) 3,459) 2,609) 15.02| 25.49, 21.47 
603 639 808) 383| 689) 1,219 18,300 17,921 438) 477! 363| 23.94| 25.85| 20.26 
318 256 276 235] 232| 233) 5,875) 4,694) 162! 183] 163| 27.57| 34.49| 34.73 
501 447 209} 327 403| 257 6,015) 5,627| 89 101) 113} 14.80) 17.51) 20.09 
2,182 1,210 630} 699 5,873| 1,677 16,881) 28,177] 163 366| 184| 9.66| 20.59] 7.94 
3,239 447 1.045] 563} 2,427| 773 38,201 2, 54,306) 408 837 691) 10. 68) 19.43] 12.73 
19,193 6,663 18,696 17,280 25,870) 11,035 97,312} 122,952} 139,137] 956, 2,499) 1,588) 9.82) 20.33] 11.42 
706 424 91 855| 70 588 15,613 12,178 8,235] 412! 478| 266| 26.39} 39.27] 32.31 
| | | | 
| 6,419 5,778 1,604| 3,746) 1,499 4,535| 62,483] 56,473 31,270} 1,070} ~—1,304| sal 7.12 23.10] 25.97 
| 12.328 3,953 12.554 5,695} 21,627 13,900} 100,992} 128.935} 229.333} 677; 1,903} 1,478) 6.74] 14.76] 6.45 
6.911 9,198 5.920 3,693 | 4,513} 7.463) 144,579) 150,450| 127,461) 1,455) 2,574) 1,689) 10.03] 17.16] 13.26 
| 28,192 26.717 17,970 18,370 15,683} 66,438) 270,023) 244,800| 199,754, 2.859 4,861! 3'843/ 10.59 16.49] 19.24 
| 3,206 2,463 1,585 2,560 1,397] 1,487| 32,052) 23,058| 21,396| 324 389) 357| 10.11) 16.87) 16.69 
| 23,875 12,927 37.177 9,975 22,711 11,683} 127,027/ 170,601; _ 167,226] 1,265) 2,714) 1,217 9.96| 15.91] 7.28 
32,556 80,091 76,427 42,318, 119,476 75,274) 908,432) 1,067,161} 1,105,877) 6,999) 13,637 11'368| 7.70| 12.77) 10.28 
| ig 5,935 5,45)... -<| 20,201]... Cae | 284) .....| | 14.08 
2,750 1,813 410 690 461 346) 10,451) 7,680 7,500) 143| 202| 165| 13.68} 26.30} 22.00 
2,083 1,895, 1,575 1,283 1,965 1,401} 11,550 11,633} 15,683 86 179} 123) 7.45) 15.39 7.84 
| 
11,874 9,344} 14,017) 18,767 14,263 87,376, 102,056} 126,897} 849 1.463} 1,432| 9.72) 14.34] 11.29 
11,718 8,856| 12,484) 13,279 12,154| 13,035 18,188] 20,043 95 226 185| 7.29] 12.43] 9.23 
16,474 9,301 3,527] 14,516) 13,012} 152,806; 42.765) 45.594 1,144 588 533} 7.49] 13.75] 11.69 
1,666) ...... 1,252! 1,583 547| 9,324| 12,128} 14,894 136| 191) 143] 14.62) 15.75} 9.60 
1,751 2.414) 333 1,210 821) 52,482} 26,542 26,115 653} 643| 549| 12.44] 24.23) 21.03 
23,863 10,092} 8,739] 5,633| 6,824) 184,797| 195,472) 139,622) 1,200) 2,590) 1,999} 6.49| 13.26 14.32 
15.114 3,971 7,253] 11,897 5,365 69,337} 103,174! 3,326 498] 4,714| 722| 7.18) 16.62) 8.66 
336 276) 76} 120 193} 6,634 3,306 2,963 115| 80) 61| 17.34) 24.20) 20.59 
262 276 19| 136| 78} 2,844) 2,568) 2.302] 21| 48|  -38| 7.38] 18.69| 16.51 
279,048 235,663 265,131 356 650 279,991) 2,972,058) 3,097,724} 3,142,639 29,366) 49,119] 36,201| 9.87) 15.86) 11.74 
4,063 8,168 17,411 22,535 22,559 17,086] 43,012) 104,255 80,532 353] 2,444 1d 8.21) 23.45) 21.91 
6,177 1,041 1,098 11,798 3,196 6,150 135,747 143,151 106,053; = 1,212 2,090 1,792} 8.93) 14.60} 16.91 
5.565 5,010 4,702 5,857 2,647 1,045 27,713 22,129 16,303 | 270 268} 186} 9.74) 12.11) 11.41 
8,686 3,688 13,221 10,043 21.795 13,230 46,645 66,242! 108,967 335 675) 823] 7.18] 10.19] 7.55 
538 160 338 151 295 259 8,503} 7,995) 8,354 91 148 106} 10.70} 18.51) 12.69 
4,133 1,563 3,689 1.216 2,248 2,285 68,025 73,113 65,624| 767; 1,257; 1,088] 11.28} 17.20) 16.58 
} 117,145 61,869 125.216 60,966 41,747 57,583 692,447; 893,615) 495,274; 5,129) 18,181 6,044, 7.41) 14.75) 12.20 
5.610 5,028 6,481 4,094 13,645 6,489 21,165) 33,028 59,297] 209 560) 468| 9.87] 16.96] 7.89 
34,718 17,982 32,368| 19,635 71,691 84,151) 144,103) 204,795; 212,729/ 1,161] 2,857; 2,646] 8.06] 13.96] 12.44 
16,474 9,273 17,081) 9,468 17,276 19,971) 152,806} 183,560| 231,167; 1,144] [2,281/ 2,269] 7.53] 12.43] 9.82 
1,693 374 737 1,787 459 459 13,819 11,682) 10,285 132| 166) 166| 9.55} 14.21] 16.13 
4.793 $680 18,826 8,331 25,459) 12,373| 28,471 69,829] 121,842 289 840) 1,301] 10.10] 12.03] 10.68 
19'897 11,646] 12'393 19,809 6,535 7,015} 105,943} 76,520 64,717; 1,109} — 1,205) 893} 10.47] 15.75] 13.80 
| 3959) 3,530) 4,652 5,289 6,547 8,366) 68,319 63,947 58,077| 390! 604) 580| 5.71] 9.45) 9.99 
226,311; 132,012) 258,213) —-180,979| —-236,099| 286,462) 1,556,718} 1,953,861| 1,690,221 12,591] 28,576} -20,126] 8.09] 14.63] 12.27 
| | 
| 2,443) 1,325 654) 1,874 1,209 4,344) 13,423) 20,271) 16,900, 35} 350) 336| 10.06] 17.27} 19.8 
11,135 8,730 6,341 5,238 4,687 4,820 71,036) 73,935} 67,678 588! 1,061) 837} 8.28] 14.85| 12.38 
20378 6,976 34,904| 6,520 43'925 17,075, 245,170; 371,690, 428,077; :1,406| 3,539} 3,022} 5.74] 9.52] 7.06 
28,482 10,169 37,880) 10,579 10,199 10.691 132,833} 208,271 132,671) 58| 2,454) 1,285} 6.46) 11.79] 9.69 
7 rer 1,33 1,728 1,726 889 22,839 22,533] 15,185 177] 397! 308] 7.75] 17.62) 20.99 
4,940) 2,087) 3,305} 2,346 9,928 6,063 44,57 47,153 60,337 342 535) 543] 7.67) 11.35] 9-00 
7,195 19,317 2,761) 2,211 1,514 3,829 31,889 22,612| 21,172 297} 338) 233] 9.32} 14.95] 11.91 
6,501 4,928} 8,603} 7,163) 17,287 9,844 74,287 95,294) 73,265 475| 1,130} 762| 6.39] 11.86} 10.49 
4,322) 4,040) 978) 617] 1,159 1,256| 28,622 28,870 20,492 162! 340 179} 5.66] 11.78} 8.73 
| | | | | 
21,430] 39,019| 36,699| 25,711 79,157) 109,007) 177,794] 246,661) 176,978} 1,129) 2,855) 1,954) 6.35] 11.58} 11.05 
2,535 24,095 4,506| 11,777 4,381| 4,307; 78,760 50,216 47,750! 811) 767 654| 10.29] 15.98] 13.79 
2,614 2,635 2,253} 867) 6,513} 1,926} 46,848 45,585 56,836) 379) 622 608} 8.09) 13.65} 10.79 
5,986 2,919 8,336} 4,908 | 5,557| 4,127} 20,887 36,230) 37,024 137 405 364| 6.56] 11.18] 9.83 
5,345 3,344| 5,370) 3,724) 9,430) 7,857 18,826 27,923} 38,079 114 360 246) 6.05] 12.90} 6.46 
2180 1,133 3,218 948) 15,248] 17,752} 5,902 12,378 19,982 43 181 180} 7.28] 14.63} 6.50 
687 418] 718 504 22s 1,048} 6,277 7,362 5,210 49 74 53} 7.80} 10.00] 10.17 
36,877 20,410) 49,596| 22,155 40,070 29,499) 172,531| 252,143) 261,889} 1,130) += 3,467/ ~—- 2,081] 6.55] 13.75) 7.95 
165,952 151,545) 207,460) 108,870) 252,218) 234,334) 1,192,499] 1,569,127) 1,479,525] 8,232] 18,875] 13,595) 6.91] 12.02] 9.19 
2,879 2,321} 3,346] 1,547 6,672 3,458 25,105 32,520 44,737 217 546 422) 8.64! 16.79] 9.43 
Gith <iewss (207) Rees 14,128 5,419 15,348 26,841 SEEMED visual “ocean, 1 | Cr eae 3.34 
4'834 1,230! 21,997 11,350| 28,756 16,966 8,710 30,549 58,180 44 458 596] 5.05] 14.65) 10.24 
9,417| 4,089 6.843} 4,606 11,409 6,945 17,762 35,341 56,454 66 300 371] 3.88) 8.57] 6.62 
3,099] 2,181| 2,364 | ee | 370 17,902 22,594 13,241 95 198 171) 5.30] 8.76] 12.91 
3,941) 6,594) 4,983 | 4,270 5,111 3,718 9,566 1846 11,679 134 115 106} 14.01] 11.68} 9.08 
535) 213 3,653] 2,672| 6,552| 1,486 6,811 12,151 33,329 24 125 127| 3.52] 10.29] 3.81 
rs 
30,836| 16,628| 44,485] 26,367| 67,628} 38,362} 101,204] 172,842) 251,431 580] 1,742} 1,906] 5.46] 9.23] 7.59 
702,147 535,864 775,286) 502 my << 789,149) 5 822,479) 6,793,554) 6,512,816} 50,769} 98,312) 72,518] 8.72] 14.47] 11.13 















































* Maintains reserve by American Experience Table and three per cent interest. 
on statutory rate plan. 
b Formerly the Knights and Ladies of Security, Topeka, Kan. 


on 


c Prior to June, 1922, United Order of Foresters. 


t Maintains a mortvary reserve. 
d After January, 1922, the policies of this association are on a 
a Formerly the Bohemian Slavonian Benefit Society of U. S., Cleveland. 


17 


flat-rate 


is with 


reserve. 


} Maintains a legal reserve. § Maintains a legal reserve in connection with new members 
g Formerly National Protective 
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Union Central Building 


Courtesy and Promptness 


It is undoubtedly a pleasure to know that within two hours after 
I received your very courteous and friendly letter in connection 
with my removal to Texas I was favored with a call from one of 
your local representatives, who persona uly offered to fulfill the prom- 
tses of service contained in your letter. 


This letter was made possible by a 
Direct Mail System which follows up the policyholder regardless of change 
of address and maintains Company and Agency contact with him—and 
A Service Bureau which sends adequate soliciting information about such 
policyholders to the resident agent. 


That agents and the Home Office work in close harmony is evidenced 
by the letter above. Timely Cooperation turned a small courtesy into 
a real interview. 


For Agency relations write the Home Office. 


The Union Central Life Insurance Co. 
Cincinnati, Ohio. 











THE 
BUSINESS BUILDER 
SERVICE 


A series of 


INFORMING WORKS OF VALUE 
TO AGENTS AND PROSPECTS 


By WILLIAM T. NASH 
Originator of Monthly Income Insurance 


Much valuable advice and instructive matter for agents, including the 
veteran and the beginner, can be found in the publications issued by The 
Spectator Company of which William T. Nash is the author. 


FOR INSTRUCTION OF THE AGENT 


MULTIPLYING YOUR INCOME, price $1.50 
This is one of tne best books ever put out for the instruction of agents, 
Every beginner should master it and even the veteran will find new inspira- 
tion. In flexible binding. 


THE MONTHLY INCOME POLICY, price 50c. 

As the originator of monthly income insurance, Mr. Nash is especially well 
qualified to instruct the field workers on this subject. Large numbers of 
policies have been placed through the hints contained in this book. Bound 
in cloth. 


A GREAT FUTURE, price 25c. 


A pamphlet showing forcibly the unlimited opportunities for advance- 
ment of the solicitor in the selling of life insurance. 


METHODS THAT WIN SUCCESS, price 15c. 


Three short stories bearing on methods adopted by successsful agents are 
brought together under the above title. The names of these stories are 
“Eggs and Life Insurance,” “Blue Chips’ and “The Man Next Door. 
Each story carries a lesson. 


THE STORY OF ED. REDLICH, price 15c. 
A true story of the opportunities in Life Insurance for the average man 
told in simple but forceful style. 


CHARLIE FERRELL’S DEAD BOOK, price 10c. 
Describes the effective way in which Mr. Ferrell uses uncompleted appli- 
cations to get prompt action on the part of prospects. 


FOR THE PROSPECT AND POLICYHOLDER 


BIG BUSINESS AND LIFE INSURANCE....... ee Seceewpsedes .10 
BUCK ADAMS: WHE). osc.0sccccscceee eccece Si .0 086 0(010:076.0, 0.6101 6'0:0:6 10 
SCAG) AIO BG US CSRS 1 © 0 CARRE SR nee unc eee pari nner oer eiaeoits 25 
DOES A YOUNG MAN NEED LIFE INSURANCE?..........0005 15 
FAMILIAR DANGERS LOSE THEIR TERRORS...........ee00. 10 
Shit PARMBIR © IN VEOU MEN Loss cscs ccesccise esis as sieisisieie sere 15 
GEETING THE MOST OUT OF TEBE 6 aoicc. cece eiiewec cosine ce nsine 10 
HOW MUCH LIFE INSURANCE SHOULD A FARMER CARRY? .10 
ENN As UIE thE NN ag ova ees soins a atiaa! a! aliens in raleusisfotercaeuslt tie olaiec cuaioke. sistas eiareiale 10 


ONE BUSINESS MAN’S EXPERIENCE WITH LIFE INSURANCE .15 
ONE, DOCTOR'S EXPERIENCE WITH ENDOWMENT INSUR- 
ONE PARMER'S EXPERIENCE WIE Litiz INSURANCE. ‘10 
ONE SALARIED MAN’S EXPERIENCE WITH LIFE INSURANCE .15 
ONE SELF-SUPPORTING WOMAN AND HER LIFE INSURANCE .15 


ONE YOUNG MAN’S EXPERIENCE..........006. Se oweseevece 10 
PARTNERS AND LIFE INSURANCH. occ cccecscvccesvececesec’® -10 
REAL REASONS FOR LIFE weenie Saleiaieis e/a: Narerelenicielaiaisals 10 
NTE ESS PINS Oe CI ooo 10:0: 0 e\elbso.aieisib pielele’ eioialoie eiersiclere-ereiee » «ld 
FOR MONTHLY INCOME PROSPECTS 
INSURING YOUR INSURANCE......2...se000. APR AP ROC RCN CCCIG! Wl. 
BOM WACO 3 LO TON Sa A SP wea el ceare ene tr in One. .10 
ONE WOMAN’S EXPERIENCE WITH A MONTHLY INCOME... .15 
OUT OF THE MOUTHS OF BABES, « 056/066-6604 00<s0 see: Rattieivasieel 
SAVING WHAT YOU LEAVE 6. ccicccisves sie see ele agin ace ears sie brevet eee 
LEAFLETS TO PREVENT LAPSATION OF POLICIES 
ATS THE END OF THE ROAD 6 6:6 i0096sie-0 ows acaneeec ceccccceces 10 
BORROWING ROM SUA oo. 5 ia6.0.5/6 6s 0's wie 0 sib sas eniereiee 10 
DON ETH ROW AWAY Dies SMEs BOAT... 5.6:4:0:5 siee.oee.cieain nieces .10 
GIVING VYOURSHUP A CHANGE o.cio50 se -c:n0scele cresieieece Csacisi sees -10 
WHY WE DON’T LIVE FOREVER Saisie laleia/ein astele ails’ alec ccccccces .10 
LEAFLETS ON ACCIDENT AND HEALTH INSURANCE 
MOR Goer Ba Es 6 in}av a aoe ig siars aetasn arbre ehaveis 3 oe nieiclelesiare eee cceccces 10 
SOMETHING IS ALWAYS HAPPENING...........0+ ssw ctesreisie « «0 
AGREE DEIN PIG 0.6 iis oe sic 00%s eooses beialo@einicpiais, <'e/Sieleisibieteis's 25 


Sample copies of all the Nash leaflets, varying between 10 and 25 cents 
each, amount to $4.10. The price of the two booklets Multiplying Your 
Income and The Monthly Income Policy is $2.00. Send $6.00 and we will 
mail you sample copies of all 36 of the Nash publications with the leaflets 
conveniently packed inac arrying case convenient for reference. Send 
for circulars giving prices in quantities. We will also mail you on applica- 
tion a 32 page descriptive pamphlet entitled The Business Builder’s Service 


THE SPECTATOR COMPANY 


Cuicaco OFrrice 1385 WruuramM STREET 
INSURANCE EXCHANGE NEW YORK 
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REORGANIZE COMPANY 





National American Life of Burlington 
Placed Under New Management 





FINANCIAL STABILITY RESTORED 





Recommendations of Insurance Commis- 
sioner Lead to Adoption of Successful 
Plan 





Des Mornes, Iowa, October 3.—The Na- 
tional American Life Insurance Company of 
Burlington, Iowa, has completed a reorganiza- 
tion under the direction of Hon. W. R. C. 
Kendrick, Iowa Commissioner of Insurance, in 
compliance with an ultimatum issued by the 
department a month or more ago. 

The National American was evolved from 
one of the oldest life insurance organizations 
in the State. Its history through the passing 
years and the basis of reorganization that 
means its perpetuation as a well-ordered and 
conservatively-managed concern affords an in- 
teresting chapter in Iowa life insurance de- 
velopment. 


INSURANCE DEPARTMENT EXAMINATION 

The Iowa Insurance Department made an 
examination of the National American Life In- 
surance Company as of April 30, 109024, and 
found the capital stock impaired to an extent 
of $46,271.15. The outstanding capital stock 
at that time was $147,150. 

The Iowa Commissioner of Insurance im- 
mediately called in the officers and directors 
and informed them of the company’s condition 
and directed the board of directors to call a 
special meeting of the stockholders within 30 
days and to submit to the stockholders the ul- 
timatum of the Iowa Commissioner, which was 
as follows: 

First. To thoroughly reorganize and _ re- 
finance the company, any such plan to include 
the restoration of the capital stock, the crea- 








A Company with Friends 
Everywhere 


The agent who is selling insurance in 
this Company, which for seventy-three 
years has been rendering unexcelled 
service, does not work alone. Wherever 
he may be, he finds enthusiastic friends 
ready to help him by testifying that there 
is no better company in the land than the 
old Massachusetts Mutual. Its enviable 
record for service and the low net cost of 
the protection furnished make a combina- 
tion that assures success to any real 
worker in the field. 


JOSEPH C. BEHAN, 
Superintendent of Agencies 


Massachusetts Mutual 


Life Insurance Company 


Springfield, Massachusetts 
Incorporated 1851 














tion of a reasonable surplus and the absolute 
elimination of the liability to the General 
Agency Company. Also that the then present 
management of the company be retired and 
men of business ability be elected, and that a 
competent life insurance man with recognized 
ability and standing be procured to manage 
the company. 

Second. In the event the company could not 
be thus reorganized and refinanced within the 
time fixed by the commissioner, to then re- 
insure the business in a good solvent life in- 
surance company. 

Third. In the event the company was neither 
refinanced nor reinsured within the time fixed 
by the commissioner, then the commissioner 
would direct the Attorney General to immedi- 
ately institute legal proceedings for the ap- 
pointment of a receiver and the dissolution of 
the company and its business reinsured by the 
commissioner. 


CoMPANY REFINANCED 

At a meeting of the stockholders on August 
24, 1924, a committee of five (5) was appointed 
to cooperate with the Iowa department in en- 
deavoring to reorganize and refinance the com- 
pany. The commissioner gave them until 
September 25th to effect a reorganization of 
the company or a reinsurance of its business. 

On September 25, 1924, the stockholders met 
in adjourned session, at which meeting the 
committee reported that Burlington business 
men, and capital outside of Burlington, had 
been interested and that the company would 
be reorganized and refinanced, fully restoring 
the impaired capital, eliminating the liability 
to the General Agency Company, and creating 
a free surplus of from $15,000 to $25,o0co. 
Also that a new board of directors, composed 
largely of successful business men, would be 
elected, and that negotiations were in progress 
with an experienced life insurance executive 
for his services as general manager of the 
company. This plan was approved by the com- 
missioner, and the officers of the company were 
given 30 days to complete the details. 

Offers were made by the Medical Life In- 
surance Company at Waterloo, Iowa, to con- 
solidate the two companies and by the Cedar 
Rapids Life Insurance Company to reinsure the 
business of the National American, but both 
offers were rejected. 

The National American has $8,711,142 of 
business in force and transacts business in 
Iowa only. 


Knight Agency of Union Central Life 
Opens School 

The Charles B. Knight agency of the 
Union Central Life Insurance Company, in 
New York, has recently inaugurated a school 
for the training of a selected group of college 
men who will study professional life under- 
writing under the guidance of Assistant Man- 
ager James Elton Bragg. Mr. Bragg is essen- 
tially qualified to teach this subject, as he has 
conducted similar courses in New York Uni- 
versity and other colleges throughout the 
country. 
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BOOKSTAVER AGENCY LUNCHEON 
Meeting of Honor Clubs Held—Charles E. 
Bennett Is Feature Speaker 
The Joseph D. Bookstaver general agency of 
the Travelers Insurance Company, in New 
York, held the annual meeting of its $250,000, 
$200,000 and $100,000 Clubs at the Pennsyl- 
vania hotel there on Thursday of last week. 
More than 100 men and women members of 
the clubs attended and an elaborate program 

had been arranged. 

Education in life insurance principles and 
selling was the keynote of the gathering, and 
Charles E. Bennett, of Los Angeles, who had 
been persuaded to come with Mr. Bookstaver 
from the Travelers convention at Quebec, was 
the feature speaker. Mr. Bennett stressed the 
necessity for a close relationship between 
client and agent and said that education of the 
latter was the best means to this end. “Time 
devoted to education along life insurance lines 
will help you to succeed as citizens and as in- 
surance men,” Mr. Bennett told his audience. 

Joseph D. Bookstaver presided at the meet- 
ing and presented handsome red leather wal- 
lets to Mayer Angstreich and Abraham 
Alexander in recognition of their consistent 
efforts. Wallets and certificates were also 
donated to those who had qualified for the vari- 
ous clubs. Mr. Bookstaver, in speaking to his 
agents, urged the value of attending the life 
insurance school at New York University and 
also of attending the post graduate course 
which he has established for the benefit of his 
men. This latter will start on October 14 and 
15, and Dr. Richard H. Hoffmann, noted 
psychologist, has been obtained as one of the 
speakers. A suggestion made by Mr. Book- 
staver was that if each agent who was writ- 
ing $100,000 or more in business every year 
would put aside his renewals at four per cent 
in a savings bank he would have an estate of 
$60,000 at the end of thirty-five years. 

Sidney Ribbon, of El Paso, Texas, who had 
yielded to Mr. Bookstaver’s request to appear 
as a speaker, outlined the value of the educa- 
tional program followed at the New York 
University life insurance school, and said that 
every agent who could should take this course. 
After Mr. Ribbon’s remarks, Mr. Bookstaver 
pointed out to his agents that they had written 
more paid-for business this year than the 
Travelers Insurance Company had written in 
the entire State of California or in all of 
Canada. He congratulated his force upon 
their achievements and indicated that they 
would again prove to be the company’s leaders 
this year as they had in the past three years. 

Others who addressed the gathering were 
Abraham Rubeck, Mayer Angstreich, Archie 
Gottlieb and Julius G. Feit. 


To Honor Frank H. Sykes 
The Managers Association of the Fidelity 
Mutual Life Insurance Company have decided 
to set aside the month of October for special 
production in honor of Frank H. Sykes, sec- 
ond president of the company, who is very 
popular with the agency force. 
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SALESMEN WANTED 


Reliable Men in Arizona, New Mexico and Texas 
for All or Part Time to Sell Old Line Life 


Insurance. 


Attractive Policies. 


If You Are Already Writing Insurance Stop That 
Leak in Your Income by Placing Your Declined 


Business With Us. 


THE TWO-REPUBLICS LIFE INSURANCE COMPANY 


EL PASO, TEXAS 


Liberal Commissions. Both 
Standard and Sub-Standard Risks. 























Vacation—Freedom from a Duty 


When it is difficult to arrange for a vacation of two 
weeks, because continuous and pressing affairs de- 
mand continuous attention, the wise man appoints a 
temporary successor who prevents the vacation from 
inflicting a financial loss. 


It is not always possible to appoint a successor 
when absence from pressing duties becomes permanent. 
It is possible, however, but in only one way, to prevent 
permanent absence from inflicting disastrous financial 
1 Oss upon heirs. 


If a successor is advisable during vacation, then 
life insurance alone is the essential protecting sub- 
stitute when a man leaves dependents. 


THE FRANKLIN LIFE 
INSURANCE COMPANY 
Springfield, 111. 


Registered Policies Low Rates. 


























MEN 
WHO 
THINK 


they are built for speed and endurance 
and can qualify for general or state agency 
work, will find it to their advantage to 
communicate with 


THE LIBERTY LIFE 
INSURANCE COMPANY 


Liberty Life Building, 


Topeka, Kansas. 
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— 
NOW READY 


THE ESSENCE OF 
LIFE INSURANCE 


By William Breiby, F.A.S. 


of Fackler, Fackler and Breiby, Con- 
sulting Actuaries, of New York City, 
one of the oldest and best known 
actuarial firms in the United States. 








Basic Principles Clearly Explained. 
Only a Knowledge of Simple Arith- 
metic is Needed to Understand 
Demonstrations. 


This Valuable New Boox Contains 
Definitions of Commonly Used 
Words and Phrases, and Chapters 
Devoted to 


THE FUNCTIONS OF LIFE INSUR- 
ANCE AND HOW PROVIDED; 
KINDS OF LIFE INSURANCE POLI- 
CIES; BASIC PRINCIPLES; CALCU- 
LATION OF NET PREMIUMS AND 
RESERVES; jPRACTICAL OPERAT- 
ING FUNCTIONS; LEGAL RESER- 
VES OTHER THAN FULL NET 
PREMIUM#.RESERVES; LIFE IN- 
SURANCE POLICIES; ADDITIONAL 
BENEFITS; OTHER EXTENSIONS 
OF SERVICES; COMMENTS ON 
CERTAIN FEATURES OF THE BUSI- 
NESS; MORTALITY TABLES AND 
FUNCTIONS DERIVED THERE- 
FROM; HINTS TO AGENTS. ALSO 
NUMEROUS TABLES. 


PRICE, in Cloth Binding $3. 


Discounts on quantity orders 





THE SPECTATOR COMPANY 


Pablishers 


CHICAGO NEW YORK 














SOUTHERN INDUSTRIAL INSURERS’ 
CONFERENCE 
Interesting Features of Program for New 
Orleans Meeting 

The Southern Industrial Insurers Confer- 
ence is holding its annual meeting to-day, to- 
morrow, and Saturday at the St. Charles Hotel, 
New Orleans, La. W. R. Lathrop, of the 
Southern Life and Health Insurance Company, 
is presiding, and among the interesting features 
of the program planned are the following: An 
address by Dr. Oscar Dowling, noted health 
conservationist and welfare worker of Louis- 
iana; a twenty-five mile automobile ride with 
dinner at the yacht club; golf tournament for 
the golf enthusiasts; address by Russell King, 
entitled “Education and Training of Agency 
Force”; trip through New Orleans Harbor and 
the Inner Harbor Canal, and the election of 
officers, to be held at Saturday’s session. 


Philadelphia Life Underwriters Celebrate 
“President’s Night” 

PHILADELPHIA, Pa., October 6.—The Phila- 
delphia Association of Life Underwriters will 
open the season on the evening of October 9 
with a “National President’s Night” in honor 
of John W. Clegg of Philadelphia, newly-elected 
president of the National Association of Life 
Underwriters. 

E. A. Woods, former president of the Na- 
tional Association, will also be present. These 
two men will deliver speeches, as also will off- 
cials of the local association. 

Paul Loder, the new president of the Phila- 
delphia association, will deliver his inaugural 
address, giving an outline of the association 
program for the coming fall and winter season. 
The affair will be held at the Bellevue-Strat- 
ford Hotel. 


Royal Union’s Good Gains 

Des Moines, Iowa, October 6—William 
Koch, superintendent of agencies of the Royal 
Union Life of this city, announces that Sep- 
tember was the greatest month in the history 
of the organization. During that month there 
was produced by direct-agency writing $4,076,- 
714 of applied for and examined business. 
Towa led all States with $1,272,000. The lead- 
ing general agency of the company for the 
month was Kansas City with business totaling 
$683,000. 

The Royal Union now has insurance in force 
aggregating $122,000,000, and assets of $15,- 
991,316. This fund has increased $750,000 since 
the first of January. President Tucker attrib- 
utes the wonderful increase in business to the 
aggressive activities of the organization in all 
of its departments and to the improvement in 
business conditions in the territory covered. 


Springfield Life Organized 

The Springfield Life Insurance Company of 
Springfield, Ill, which will reinsure the risks 
of the Court of Honor Life Association, has 
been licensed. Its capital is $100,000. It is 
expected that A. L. Hereford will become 
president and L. M. Dixon, secretary. 





LIFE PRESIDENTS TO MEET 


Association’s Eighteenth Annual Con- 
vention to Be Held December 
11 and 12 





WALTON L. CROCKER WILL PRESIDE 





“Sound Public Opinion—The Nation’s Great 
Reserve” Is Dominant Theme of 
Sessions 

Walton L. Crocker, president of the John 
Hancock Mutual Life Insurance Company, 

Boston, Mass., will be chairman of the 
eighteenth annual convention of the Associa- 
tion of Life Insurance Presidents, to be held 
at the Hotel Astor, New York city, on Thurs- 
day ‘and Friday, December 11th and 12th. 
The theme of the convention will be “Sound 
Public Opinion, the Nation’s Great Reserve.” 

The opening session of the two-day conven- 
tion will have the advantage of an up-to-date 
survey of business and economic conditions 
throughout the country. This will be presented 
by Richard F. Grant, the new president of the 
Chamber of Commerce of the United States. 

Fitting into Mr. Grant’s general picture of 
the country’s economic condition, company 
executives will present 1924 trends in life in- 
surance, as disclosed by combined statistics 
now being gathered from the companies cov- 
ering new business, investments, mortality ex- 
perience and other national aspects of the 
business. 

Formal invitations to the convention are now 
being mailed by the association. In an an- 
nouncement accompanying the invitation, Man- 
ager George T. Wight, of the association, says 
in part: 

High officials of Government from Washing- 
ton and from the various States will illustrate 
the public aspect of our theme, one phase of 
which involves the efficacy of sound public 
opinion in the maintenance of an increasing 
comity between the States, to the benefit of 
both business and government. Another 
phase is the development in national impor- 
tance of aerial navigation as a stimulus to 
economic progress. 


On the life insurance side of the program, 
company executives will discuss pending and 
future problems of the business as disclosed 
by up-to-date statistics giving the present 
trends of American life insurance. One group 
of these statistics will reflect the opinion of 
the American people as to the need for and 
value of life insurance, furnishing a reliable 
forecast of the total amount of new business 
during the year. Another group will demon- 
strate the reliance of the nation upon the in- 
vestment funds of the life insurance companies. 


Assekuranz Jahrbuch 

The Assekuranz Jahrbuch for 1923, compiled 
by A. Ehrenzweig, has been issued by the Aus- 
trian Insurance Journal. In addition to text 
matter relating to the theory and practice of 
insurance and the history of life insurance in 
Germany for the last hundred years, there are 
statistics of insurance companies located in 
Germany and in other European countries. 
Considerable space is also devoted to American 
insurance companies, 
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ta HAMPTON ROADS 


FIRE 4» MARINE 
Insurance Company 


NORFOLK, VIRGINIA 
Address Home Office For Agency Connection 


HENRY G. BARBEE JAMES A. BLAINEY GEORGE A. MoRIN, 
President Vice-Pres. and Managing Under. 
Secretary Fire Dept. 


SOUTHLAND 
{ LIFE. INSURANCE 
i COMPANY 


DALLAS, TEXAS 
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Wilmer L. Moore, President Robert F. Moore, Secretary 


TEXAS ~— TENNESSEE 
WANTED GENERAL AGENTS. We are prepared to give 
attractive general agents’ contracts in the above States to 
men of experience, proven success, character and some financial 
worth, possessing executive ability and energized initiative. 
Wilfred S. McLeod, Agency Manager. 


The Southern States Life Insurance Company 
Atlanta, Ga. 








We lave something to offer in the way 
of a general agency that is very attractive 
to find with an old, conservative life com- 
pany. 
vestigate. 


It will pay anyone interested to in- 
All communications confidential. 


Address Box 54, THE SPECTATOR, 
135 William Street, New York. 




















To the Man Who is Willing—and Will 


RRENDER AT SAN 


UMONT-1 





Weare prepared to offer unusual opportunities for muney- 
making NOW and creating a competency for the FUTURE. 


For Contracts and Territory, address 


H. M. HARGROVE, President ° . ° BEAUMONT, TEXAS 











Equitable Life & Casualty 


Insurance Co. 
OF FRANKFORT, KY. 


Our Accident and Health Policies give the Insured his 
Meney’s Worth. 


They are Far Ahead of the Average, and Contain 
Features which make them Distinctive. 


We need a few good men in Kentucky and California. 
Address— 


CASUALTY DEPARTMENT 


360 North Michigan Avenue, Chicago, Illinois 
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CONVENTION IN CANADA 





Metropolitan Life Managers Hold 
Meeting at Chateau Laurier 





PRESIDENT HALEY FISKE ATTENDED 





Qutline Given of Company’s Plans to Im- 
ve Living Conditions of Employees 
and Policyholders 

OrrawA, CANADA, October 4.—Nearly two 
hundred managers and heads of the various de- 
partments of the Metropolitan Life Insurance 
Company, from different parts of Canada and 
from New York, met in conference at the 
Chateau Laurier here on the morning of 
October 2 in order to discuss affairs in con- 
nection with the Canadian branch of this great 
company. 

The conference was presided over by Presi- 
dent Haley Fiske of New York and Dr. D. B. 
Armstrong, head of the New York welfare 
department. 

The visitors were welcomed by A. F. C. 
Fiske, manager of the Canadian head office, in 
an address delivered after registration of the 
members. Addresses were also delivered deal- 
ing with the changes which had been made in 
Canada since the Canadian office had been trans- 
ferred from New York by J. B. Woodcock, 
superintendent of agencies of the Western dis- 
trict; Captain J. Jones, sales manager of the 
group insurance department, and George Allen, 
supervisor of agencies of the Western district 

The convention was terminated by a ban- 
quet in the evening at the Chateau Laurier. 

Haley Fiske, president of the company, pre- 
sided, and he described the various activities 
of the institution, referring particularly to those 
in the Dominion. He dealt in particular with 
the efforts of the company to improve the 
standard of living of both its employees and 
its policyholders, and the scope and _ the 
thoroughness of these made a profound impres- 
sion upon his audience. 

Other speakers who eulogized the attitude 
adopted by the company were: Hon. James 
Murdock, Minister of Labor; Hon. Charles 
Murphy, Postmaster General; G, D. Finlayson, 
Superintendent of Insurance for Canada, and 
others, 

About 500 guests sat down to dinner, in- 
cluded among whom were many leading men 
of Ottawa together with those from other 
Cities. 


pro 


New York Life Underwriters to Meet 
October 14 

The Life Underwriters Association of New 
York will begin its winter activities in that 
city by holding its first monthly dinner of the 
Season at the Hotel Astor on the night of 
Tuesday, October 14. An Aaborate program 
has been arranged and the three chief speakers 
will be James A. Beha, Insurance Superintend- 
ent of New York; Henry Moir, president of 
the United States Life, and Paul F. Clark, 
vice-president of the National Association of 
Life Underwriters. 


PRUDENTIAL TO HAVE BIRTHDAY 
Will Celebrate Forty-Ninth Anniversary of 
Company’s Foundation 

On October 13, the Prudential Insurance 
Company of America will have been in active 
operation for forty-nine years, and a suitable 
celebration of the day is being urged upon all 
members of the field force and executive 


are being planned and the wonderful develop- 
ment of the company during nearly half a cen- 
tury of service to policyholders will be extolled. 





Kaskaskia Life Organizing 
Parties identified with the Kaskaskia Live 
Stock Insurance Company of Shelbyville, II. 
are reported to be organizing the Kaskaskia 


family. Appropriate recognitions of the event 


Life Insurance Company. 





Pittsburgh, Pa. 
General Agency of a Pennsylvania Company 


Territory unsurpassed and large enough for an 
unlimited production. 


Contract as good as the best, with exclusive 
rights. 


Confidential communication invited from those 
with clean records and with ability to handle 
such an agency. Address 


Exclusive, care of THESPECTATOR 











SOMETHING BRAND NEW FOR THE LIFE AGENT 





INSURANCE FABLES 
For the ‘Man in the Street 


and 


For Life Underwriters 
By WILLIAM ALEXANDER 


Kindly humor ‘‘puts over’ many arguments which would otherwise fail; and truth 
spoken in jest, is often more effective than serious discussion. 


In these two new books, William Alexander, the noted educational writer and secretary 
of the Equitable Life Assurance Society of the United States, has set down original and 
convincing reasons for taking out life insurance and keeping it in force. Each whimsical 
story is told in such a clear, instructive manner that the moral is at once apparent. 


Fables for the Man in the Street carry their messages to the prospect inatashion he 
cannot ignore. They are clever and vastly entertaining and, at the same. time, neglect 
no ovportunity for emphasizing the benefits of life insurance. The prospect is reached 
by a route otherwise impossible, and his attention is concentrated and held in favor of the 
life insurance agent and the policies he hasto offer. In addition, the Fables will interest 
the wife and children as well as other members of the prospect’s family, thus frequently 
exerting an influence in quarters which the agent himself could not approach and often 
selling the idea of life insurance while the head of the house is away. 


Fables for Life Underwriters, by inference, teach the agent what to avoid in talking 
with the’prospect as well as what points to lay stress on. They also furnish pertinent 
sales ammunition with which to score a hit, and are of equal value to the new agent and 
the seasoned veteran. Their amusing language takes the sting out of the sound advice 
they give. 

The first booklet entitled, ‘‘Fables for the Man in the Street,’’ is already off press and 
the second, called ‘‘Fables for Life Underwriters,’ will shortly be published. ‘This 
latter book is intended for the instruction of the agent. These Fables compel both the 
agent and the prospect to ‘‘laugh and learn.’’ They should be in the hands of everyone, 


PRICES 
Insurance Fables for the Man in the Street. Single Copy, $.50 
Insurance Fables for Life Underwriters. Single copy, $1.00 


Discount in quantities 


THE SPECTATOR COMPANY 


Chicago Publishers New York 
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AUTOMOBILE 
Misrepresentation in application as to year 
of manufacture avoids automobile policy. 
Suit was brought on a fire insurance policy, 
issued for period of one year, covering a Hud- 
son automobile in the amount of $2500. Car 


was destroyed by fire and insurer refused to 
pay. It was alleged that plaintiff made mis- 
representations in 
That he misrepresented amount paid for car, 
(2) represented that he bought the car new, 
which was not true, and (3) represented that 


three particulars: (1) 


car was a 1919 model, when in fact it was 
manufactured in I917. 

The following data appeared in the policy 
under warranties: “Year—19Q19.” 

Held, the plaintiff cannot recover because of 
the misrepresentation as to the year of manu- 
facture or model, appearing in the policy. It 
is not necessary to consider the effect of the 
other misrepresentations. 

The rate per hundred upon a 1917 model 
car would have been considerably higher and 
the amount of insurance considerably less than 
on a 1919 model. 

Hughes vs. Hartford Fire 
pany (Springtield Court of App., 
263 S. W. Rep. 883. 


Insurance Com- 
Missouri), 


——_——- 


FIRE 

The fact that plaintiff had an agreement 
with his covenant that the latter would con- 
vey his interest and that plaintiff was in 
possession of the farm did not give him sole 
and unconditional title within the meaning 
of the policy. 

The plaintiff entered into an agreement to 
purchase a farm in his own name and in the 
Arraf. 1, the farm and 
certain personal property was purchased for 
the sum of $5000. The plaintiff paid $2700 on 
the purchase price and the plaintiff and Arraf, 
the grantees in the deed, assumed and agreed 
to pay a mortgage on 
$2300. The property was insured under a pol- 
icy issued to plaintiff and Arraf, the grantees 
named in the deed. 

Later there was a disagreement between the 
two grantees and the plaintiff testified that 
Arraf agreed to transfer his interest to the 
plaintiff. he did not do so and was 
still a part owner thereof at time of fire which 
destroyed a part of the buildings and personal 
Property. Prior to the fire, the plaintiff, how- 
ever, took out the policy in question in his own 
name, which provided that,the policy should 
be void “(a) if the interest of the insured 
be other than unconditional and sole owner- 
ship.” The insurance company refused to pay 
upon this state of facts and appealed from a 
decision for the plaintiff. 

The plaintiff argued that Arraf had never 


name of one, On July 


said real property of 


However, 


SUTANCE 


paid anything on the property—that he had 
abandoned the farm before the issuance of the 
policy and had agreed to give the plaintiff a 
quit-claim deed and that the plaintiff was in 
possession at the time the policy was issued. 

Held, however, that the plaintiff was not the 
sole and unconditional owner, within the mean- 
ing of the insurance policy. Arraf had a 
vested interest in the property conveyed by the 
deed and this interest could not be acquired by 
plaintiff in the manner described. 

The policy is void insofar as it covered the 
buildings, although it might be valid as to the 
provided the plaintiff was 
thereof. 


personal property, 
the sole and unconditional owner 
Judgment for plaintiff reversed and new trial 
granted. 
Jammal vs. the Girard Fire and Marte Jn- 
Company, Fourth Dept., 210 A.D. 145. 


ACCIDENT 

Insurer held not to have waived forfeiture 
of policy. Insurer may waive forfeiture tor 
nonpayment of premium by express language 
or by acts from which such intent may be 
inferred. 

Suit was brought on a policy of accident in- 
surance issued by defendant to plaintiff's hus- 
band. Defendant agreed to pay plaintiff, if 
the insured died from bodily injuries effected 
accidentally and through external and violent 
The insured died as a result of an in- 
falling against the corner 


means. 
jury sustained by 
of a pool table, which struck the deceased’s 
stomach. 

Defendant by letter to insured’s beneficiary 
denied the facts alleged in plaintiff's claim but 
did not specifically deny liability under the pol- 
icy on any particular ground. On the trial, 
defendant offered to prove by one Wright that 
after death of her husband, she made claim on 
Wright, 
for the amount of the policy, and that Wright 
that the policy had lapsed in 
The court sustained objection to this 


manager of the defendant company 
stated to her 
October. 
testimony on the ground that the defendant 
had disclaimed liability for another reason and 
had therefore waived its defense on account of 
failure to pay premiums. 

Held, on appeal that since defendant's letter 
had not specifically denied liability on any 
particular ground, we cannot say that defend- 
ant has waived its right to insist upon the 
failure to pay premiums as a 
A waiver cannot be spelled out of 
although defendant may waive 
forfeiture on this ground by express language 
or by acts from which an intention to waive 
may be inferred. 

Judgment reversed. 

Holt vs. National Life and Accident Ins. Co. 
(St. Louis Ct. of App., Missouri), 263 S. W. 
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forfeiture for 
defense. 
mere silence, 


TINSUTATICE . Deelelors 


By Joseph G). Beller of the New Yerk Bar G 





FIRE 

Agent’s recognition and adoption of policy,. 
signed in his name by his clerk, bound the 
insurer. Insurer’s letters to insured held 
admissible as evidence that policy was issued. 
to insured. 

Action was brought on an insurance policy 
covering household goods against loss by fire. 
Dover was agent for a number of companies, 
including defendant company. He had a clerk 
by name of Scott who kept the records and 
wrote up the policies for him and two other 
agents occupying the same office. The plain- 
tiff came to this common office and asked one 
of the other agents about insurance. This. 
other agent directed Scott to write the policy 
and Scott wrote it in defendant company, 
signing Dover’s name thereto. 
written on December 27, 1918, and was not 
but left in the office, as was fre- 
Plaintiff delivered his check for 
the premium to this agent but it does not ap- 
pear to whom the check was payable. In the 
monthly report and remittance following the 
writing of the policy Dover remitted to cover 
this premium. 

As Dover’s agency for defendant expired om 
February 4, 1919, he carefully examined his 
insurance records after the expiration of his 
agency and found the policy sued on. Without 
advising plaintiff, Dover marked the policy, 
“spoiled,” and sent it into defendant and asked 
that the premium he had sent in on this policy 
be returned to him. 

On March 10, 1919, defendant received the 
policy, marked it canceled and remitted the re- 
turn premium to Dover but did not notify 


The policy was 


delivered, 
quently done. 


plaintiff. Plaintiff's household goods were de- 
stroyed by fire on June 22, 1921, and defendant 
was notified of loss but refused to pay. 

Held, that while Dover could not delegate 
to his clerk the power to bind the defendant, 
he could employ him to write the policy and 
sign his name. If afterwards, he, Dover, 
adopted his clerk’s action 
according to his usual method of dealing” and 
recognized the policy, then defendant is bound. 
There was sufficient evidence here to take to 
the jury the question of ratification or adop- 
tion. The evidence as to ratification went in 
without objection, although ratification was not 
In such case there is no ground for 


“either specially or 


pleaded. 
complaint. 

Plaintitt introduced certain letters from the 
insurer as tending to show an admission that 
he had a policy. Held, that this evidence was 
for this purpose. 

Judgmeut for plaintiff affirmed. 

The viewpoint, of itself, does not make the 
letters incompetent. The mere fact that the 
defendant may not have fully known the facts 
is not excusable. 

Smith vs. North British and Mercantile Ins. 
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PERSONAL ITEMS 








Winslow Russell, vice-president and agency 
manager of the Phoenix Mutual Life Insurance 
Company, has just completed twenty years as 
an officer of that company and the occasion was 
appropriately observed last Saturday evening 
by a banquet at the Hartford Club. ; The ban- 
quet was attended by officers and directors of 
the company as well as field men. Arthur M. 
Collens, financial vice-president, was the toast- 
master. Speeches were made by John M. 
Holcombe, chairman of the board of directors ; 
Henry M. Kohn, a veteran manager of the 
company, and A. A. Welch, president. Mr. 
Welch presented Mr. Russell, on behalf of the 
officers and directors, with a traveling bag and 
traveling set. W. W. Williamson presented 
Mr. Russell with a beautiful Tiffany Elliott 
hall clock, having three sets of English chimes. 
This gift came from the field men. 

As another mark of their regard for Mr. 
Russell, the fieid men present, of their own 
volition, announced a twenty-day campaign for 
new business with the slogan, “Hustle for 
Russell.” 

Thomas L. Bean, vice-president of the New 
York Indemnity Company, while getting ready 
to take a dip in the swimming pool of the 
Greenbrier hotel on the last day of the recent 
casualty and surety men’s convention at White 
Sulphur Springs, followed an ancient custom 
of mere man. Mr. Bean broke into song. Of 
course there is nothing unusual in that, and 
the writer of this squib even recalls an ex- 
haustive essay, in a leading magazine, on the 
topic of “He Sings in a Bathtub Who Never 
Sang Before,” but Mr. Bean’s vocalizing hinted 
of the audacious, if not of the strictly original. 
The burden of his plaint was a little verse 
beginning in this wise: “Oho! Said the King 
of Siam—.” 

Franklin H. Wentworth, secretary of the 
National Fire Prevention Association, is spend- 
ing all of the present week in Norfolk, where 
he is delivering a series of addresses to the 
various civic clubs on different aspects of fire 
prevention. On Wednesday, Mr. Wentworth 
addressed the Chamber of Commerce and the 
City Club of Portsmouth, which met in joint 
session to hear him. Portsmouth is just across 
the river from Norfolk, but is a separate cor- 
poration. 


“The Drunkard’s Curse” 

Many eyebrows have been raised, and some 
have been lowered, at the alleged libations 
which are said to be poured to Bacchus dur- 
ing insurance men’s conventions. The sub- 
ject, in view of the status quo of the question, 
is certainly not one for rough handling. 
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That, apparently, was what Spencer Welton, 
vice-president of the Fidelity and Deposit, 
thought when he called on such a suave talker 
as Charles H. Burras, president of Joyce & 
Company, Chicago, while the banquet was in 
progress on the last night of the casualty and 
surety men’s meeting at White Sulphur 
Springs, W. Va., recently. “Mr. Burras,” 
said the toastmaster, “will now point out the 
evil of the curse of drink.’ And Mr. Burras 
did! In a voice trembling with emotion, the 
witty Chicagoan Drunkard’s 
Curse,” written by J. P. McEvoy. One could 
almost see DeWolf Hopper delivering his an- 
cient “Casey at the Bat’ as Mr. Burras told 
the following sad tale: 


recited “The 


I’ve followed the hearse of all my hopes; 
I’ve buried them one by one. 

Gaze upon me and you will see 
What the curse of drink has done. 


I, too, had a wife and a child and a home, 
But now I am all alone. 

O, Gawd, I should never have taken that first 
Insidious ice cream cone. 


But I was so young, and my friends they were 
false; 
“Just one cannot hurt you,” they said. 
I started that night, and look at me now; 
O, Gawd, what a life I’ve led! 


My mother said, “Willy, lay off the vanilly; 
Them phosphates will lead you astray. 

The devil himself is in sarsaparilly, 
And his den is them fountains so gay.” 


But, fool that I was, I but laughed at her 
Scorn. 
“I can take it or leave it alone.” 
And I drank that same day a chocolate frappe. 
O, Gawd, if I had but known! 


That was the start of my downfall, my friends. 
From that it was easy to flit 

Down the pathway of vice to the pineapple ice 
And the hellish banana split. 


But one day an angel came into my life; 
“T believe in you, Clarence,” she said. 
And I loved her so dearly that for one long 
year, nearly, 
A temperate life I led. 


And a baby came, as babies will, 
And grew to a babbling child; 
But I craved all the time for the juice of one 
lime, 
And the thought of it drove me wild. 


One day I fell—in an ice cream den; 
I slinked with a sinful slink. 

And I staggered home when the night came on, 
The victim again of drink. 


That night of shame is a dreadful dream 
That will haunt till the day of my death; 
When I kissed her, my child cried in accents 

wild, 
“You have raspberry crush on your breath.” 


That was the end of my happy home, 
And now I am all alone. 

O, Gawd! I should never have taken that first 
Insidious ice cream cone. 


I’ve followed the hearse of all my hopes; 
I’ve buried them one by one. 

Gaze upon me and you will see 
What the curse of drink has done. 


What will become of this wreck of a man; 
This quivering, broken reed? 

“Another parfait, with a straw, I say!” 
O, Gawd, what a life to lead! 
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New Executive Committee of National 
Association 

The National Association of Insurance 
Agents has announced the appointment of a 
new executive committee composed of the fol- 
lowing officials: Cliff C. Jones, chairman, 
Federal Reserve Bank building, Kansas City, 
Mo.; Thomas C. Moffatt, 35 Clinton street, 
Newark, N. J.; E. M. Allen, Helena, Ark.; 
James T. Catlin, Jr., Danville, Va.; Frank L. 
Gardner, 39 Market street, Poughkeepsie, 
N. Y.; Percy H. Goodwin, San Diego, Calif.; 
Walter T. Greene, 431 Broadway, Milwaukee, 
Wis.; David J. Main, Colorado building, Den- 
ver, Colo., and Donald G. North, 39 Church 
street, New Haven, Conn. 

It is expected that the new executive com- 
mittee will be called together at National head- 
quarters in New York city the last week of 
October for the purpose of laying out and dis- 
cussing the year’s work. An aggressive pro- 
gram will be mapped out. 








STATEMENT OF THE OWNERSHIP, MANAGE. 
MENT, CIRCULATION, ETC., REQUIRED 
BY THE ACT OF CONGRESS OF 
AUGUST 24, 1912, 


of Tue Spectator, published weekly at New York, 
N. Y., for October 1, 1924. 


State of New York, County of New York. 

Before me, a Notary Public in and for the State and 
county aforesaid, personally appeared Robert W. 
Blake, who, having been duly sworn according to law, 
deposes and says that he is the managing editor 
of Tue Spectator, and that the following is, to the 
best of his knowledge and belief, a true statement of 
the ownership, management (and if a daily paper, the 
circulation), etc., of the aforesaid publication for the 
date shown in the above caption, required by the Act 
of August 24, 1912, embodied in section 443, Postal 
Laws and Regulations, printed on the reverse of 
this form, to wit: 

1. That the names and addresses of the publisher, 
editor, managing editor, and business managers are: 

Publisher—The Spectator Company, 185 William 
street, New York. 

Editor—Arthur L. J. Smith, 135 William street, 
New York. 

Managing Editor—Robert W. Blake, 135 William 
street, New York, 

Business Managers—The Board of Directors of The 
Spectator Company, 135 William street, New York. 

2. That the owner is: (If the publication is owned 
by an individual his name and address, or if ownea by 
more than one individual the name and address of 
each, should be given below; if the publication is owned 
by @ corporation the name of the corporation and the 
names and addresses of the stockholders owning or 
holding one per cent or more of the total amount of 
stock should be given.—The Spectator Company; 
Arthur L, J. Smith, 1385 Wiltiam street, New York: 
Chas. H. Nicoll, 135 William street, New York; M. 
Nicoll, 135 William street, New York; Robert W. 
Blake, 135 William street, New York; E. T. Smith, 
135 William street, New York; H. W. Barnard, 135 
William street, New York. 

38. That the known bondholders, mortgagees, and 
other security holders owning or holding one per cent 
or more of total amount of bonds, mortgages, or other 
securities are: (If there are none, so state.) No bond- 
holders, mortgagees or other security holders. 

4. That the two paragraphs next above, giving the 
names of the owners, stockholders, and security hold- 
ers, if any, contain not only the list of stockholders 
and security holders as they appear upon the books of 
the company but also, in cases where the stockholder 
or security holder appears upon the books of the 
company as trustee or in any other fiduciary relation, 
the name of the person or corporation for whom such 
trustee is acting, is given; also that the said two 
paragraphs contain statements embracing affant’s full 
knowledge and belief as to the circumstances and con- 
ditions under which stockholders and security holders 
who do not appear upon the books of the company as 
trustees, hold stock and securities in a capacity other 
than that of a bona fide owner; and this affant has no 
reason to believe that any other person, association, 
or corporation has any interest direct or indirect in 
the said stock, bonds, or other securities than as so 
stated by him. 

Rosert W. Brake. 
(Signature of managing editor.) 

Sworn to and subscribed before me this 26th day of 
September, 1924. 

[Seal] Rupotpen A. Baker, 
(My commission expires March 30, 1926.) 
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Some Things The Maryland Inspectors 


And Safety Engineers Do 


HE inspection of The Maryland makes a 
breakdown of machinery and a _ conse- 
quent shut-down of a plant less likely. 


The Safety Engineers are men of experience 
and are capable of making practical mechanical 
suggestions tending to eliminate accidents, and 
for engineering improvements which increase 


production. benefit of the policyholder. 
Maryland Casualty Company 
BALTIMORE 
CASUALTY SURETY 
INSURANCE BONDS 











Home Office Buildings 


The possibility of utilitizing waste material aS 
by-products is often discovered by the Safety 
Engineer. 

Safety suggestions frequently lead to a reduc- 
tion in labor turnover. 

These things grow out of the efforts of The 
Maryland to prevent accidents and are for the 
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CUTTING THE COST of AUTO 
INSURANCE IN HALF 


By HERMAN A. BAYERN, Specialist in Automobile Insurance 


In this booklet is convincingly set forth the necessity for 
insurance of various types to protect the automobile owner. 
The risks he incurs through the ownership and operation of a 
motor car are graphically described, many of them being 
emphasized by 


Photographs of Newspaper Clippings Telling of Lawsuits 
and Judgments for Large Amounts 


due to automobile accidents, proving the need for considerable 
lines of liability and property damage insurance. 

Companies and general agents writing motor vehicle insur- 
ance are ordering this booklet in quantities to supply to agents 
and brokers. 

EVERY AGENT AND BROKER 


who sells automobile insurance needs copies of this valuable 
book to show or present to prospects who do not realize the 
financial danger involved in automobile ownership. 


PRICES 
Pericopy, wmaner DINING... «..... 2.6.66 sens iisiisecic eee $1.00 
ec cane, totelbeld Mlnding..................-.03 $1.50 
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A HANDY GUIDE FOR AUTOMOBILE INSURANCE 
UNDERWRITERS, AGENTS AND ADJUSTERS 


AUTOMOBILE 
INSURANCE 














By AMBROSE RYDER 


An Expert Automobile Insurance Underwriter 


A New, Complete, Standard Treatise 


Ideal for Beginners 
A Handy, Reference Work for Officials, 
Agents and Brokers 


This excellent reference and text book is written, in non- 
technical language, by the former manager of the Automobile 
Department of the National Bureau of Casualty and Surety 
Underwriters, who is now manager of the Automobile Depart- 
ment of the United States Branch of the General Accident, 
Fire and Life Assurance Corporation. He is eminently quali- 
fied, by ability and experience, to produce so helpful and prac- 
tical a book, having participated in the formulation of rules, 
the making of rates and the establishment of practices in 
automobile insurance, now in vogue throughout the United 


States. 
PRICE PER COPY, $3.75 
Discount in Quantities 
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NEW YORK 


CHICAGO Publishers 




















}| 


Rece 
Life [ 
this ye 
of Dr. 
at the 
Univer 
though’ 

Des 
insurar 
assets, 
owners 
that th 
propert: 
of insté 
sulting 

Use 
Dr. Ht 
life inst 
more st 
and acc’ 

When 
Property 
a certai 
agent he 
covered 
is by all 
part of 
Busine 
ous resy 
Not stop, 
sary emy 
insurance 
hot be ; 
a 


An addi 
Surance A 


day 


I 


\ 
































win 





IK 1 =A 



































LL 











FIRE-CASUALTY 


AND MISCELLANEOUS 


SECTION 

















New York and Chicago, Thursday, October 9, 1924 








Use and Occupancy--The Business “Life Insurance” 


By W. W. EL tis 


Publicity Manager, Commercial Union Assurance Company 


Recently I was reading the account of the 
Life Underwriters Convention at Los Angeles 
this year, and I found in the splendid lecture 
of Dr. S. S. Huebner, professor of insurance 
at the Wharton School of Finance of the 
University of Pennsylvania, a most valuable 
thought in connection with use and occupancy. 

Dr. Huebner was proving that business life 
insurance is a necessity to protect business 
assets. He made the statement that “property 
owners are increasingly appreciating the fact 
that the actual loss of property—the tangible 
property actually destroyed—is in the majority 
of instances the smallest part of the loss re- 
sulting from a fire.” 

Use and occupancy is, therefore, to carry 
Dr. Huebner’s thought one step further, the 
life insurance of a businéss itself—or to speak 
more strictly, perhaps, we should say the health 
and accident insurance of a business. 

When a fire damages a piece of business 
Property, either manufacturing or mercantile, 
a certain property loss results, usually, if the 
agent has been on the job, wholly or partially 
covered by fire insurance. This loss, however, 
is by all odds the smallest and most insignificant 
part of the total loss. 

Business has been stopped—that is the seri- 
ous result. Bills go on piling up—expenses do 
hot stop, overhead keeps on, salaries of neces- 
‘ary employees must be paid, rent, taxes, fees, 
surance and advertising, in many cases can- 
not be stopped—all these items amount to a 


_ 


An address before the Maryland Association of In- 
Surance Agents this week. 


considerable loss even on a comparatively small 
business—a loss that comes just at the time 
hardest to meet it. 
with the business temporarily stopped, all the 
necessary expenses go on mounting up, to say 
nothing of the loss of the ordinary profits that 
would have been made in the meanwhile. 


SUPPLEMENT TO FirE INSURANCE 

Use and occupancy was devised to pick up 
the burden after a fire and to carry the busi- 
ness until the property could, with reasonable 
diligence, be replaced and_ business ° resumed. 
Use and occupancy insurance carried to a 
proper amount should supplement the fire in- 
surance policy to such an extent that there 
should be no loss, regardless of how serious 
the fire may be. 

Use and occupancy insurance usually takes 
care of: 

1. The net profits that might reasonably 
have been earned but for the disaster. 

2. Taxes or rents. 

3. Interest on capital investment. 

4. Wages of foremen and skilled help that 
could not be dispensed with. 

5. Salaries of salesmen under contract. 

6. Cost of lighting, heating, watchman and 
eeneral maintenance consistent with a condi- 
tion of idleness. 

7. Royalties. 

8. Salaries and directors’ fees. 

9. Other fixed charges that 
eliminated during a suspension of operation. 

A few different classes of business may have 
some vital element of expense that is peculiar 


cannot be 
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On the heels of the fire, 


to that business which can be covered under 
the use and occupancy policy. 

When these items, on an annual basis, are 
a ‘ded together, you have the amount of use 
and occupancy insurance needed to give proper 
insurance protection. Any amount may be car- 
ried, but it must be clearly understood by your 
prospects that if they elect to carry only half 
as much as they need, then they can collect 
only half their loss when the fire occurs. 

The loss is adjusted on the number of days 
that a business is closed down or partially 
ciosed down. As an example, we may quote 
the case of a small grocery store in Western 
Pennsylvania. The owner of the store carried 
a $15,000 use and occupancy policy. This 
gave him a cover of $50 for each working day. 
The fire, when it came, closed down the store 
for twenty-one working days. It was then 
found that the store could be reopened with the 
back of the store boarded up. The assured was 
satisfied that he had a 25 per cent shut-down, 
which ran for fourteen days. He received, 
therefore, $50 each day for twenty-one days, 
or $1050 and one-quarter of $50, or $12.50 for 
fourteen more days, or $175, a total of $1225. 

His premium on this policy had been only 
$147.50 per year. In other words, he could have 
carried this policy for seven and one-half years 
for the amount he received on this small loss. 
If he had been totally shut down for a month 
and a half, he could have carried this insur- 
ance for fourteen years for what he was paid 
for the loss. We all know that one month or 
two months is a very small period of time to 
be shut down, if the loss is at all serious. Use 
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and occupancy insurance is a fine investment 
for the business man. 


ProtTecTION PLAN NEEDED 

It is a much more effective plan to divide 
the total use and occupancy insurance needed 
by 300—300 working days in a year—and sell 
him a certain amount of protection for each 
day. In other words, $30,000 gives a daily 
protection of $100 for each day. It is always 
advisable to sell a figure like $100 per day, 
rather than a figure such as $30,000, which may 
reasonably be more than the fire insurance it- 
self. The prospect loses interest as soon as 
he hears it, giving you no chance to go any 
further. 

It is usually impossible for the ordinary 
prospect to tell you exactly how much insur- 
ance he needs at once, without reference to 
his books. In the case of fire insurance, he is 
in a position to tell you immediately that he 
needs $10,000 more on his building, or $5000 
more on his stock. Use and occupancy must 
be thoroughly sold to him—and then he will be 
interested to go further. The various items 
can then be suggested to him that would be 
properly included in a use and occupancy insur- 
ance policy. 


SELLING THE Poricy 

This policy is large enough to make a care- 
ful preparation for the sale worth while; get 
the approximate amount that he will need on 
each item from him in your first interview. 
If you can’t give him the amount that it will 
cost at once, go back to your office and prepare 
the facts in your best possible style. Remem- 
ber that he may have to refer this story to his 
partner, his associates, his board of directors 
or his wife for decision. Go over your selling 
points, make your story just as enthusiastic, 
just as effective as you made your sales argu- 
ment face to face. 

Give him the approximate amount that he 
would lose on each item should he have a fire. 
Give him the total that it would cost him to 
have a shut-down for a year. Show him the 
amount he would receive every working day 
that he was closed down. When you come to 
give him the cost—don’t bluntly tell him the 
cost will be $249.61. Show him that if he had 
a fire that closed his business down for only 
a month—a short time, if a fire was at all 
serious—he could afford to carry this insurance 
for fifteen years, or for whatever period the 
figures show. If you sell the policy in this 
way, you have sold not only this year’s policy, 
but you have sold it for many years to come. 
You have actually sold a man insurance to pro- 
tect the life and good health of his business 
even though fire should seriously damage his 
property. 


LARGE AND SMALL PLANtTs SHouLp Have It 

It is rather a mistaken notion on the part 
of many agents that only large manufacturing 
plants can be interested in use and occupancy 
insurance. It is no more serious to the large 
company, and usually less, to have a severe fire 
loss than it is to the small company. The 


small manufacturing plant with less capital to 
fall back upon in case of loss actually needs 
this protection. The mercantile store, to my 
mind, offers the biggest opportunity of all. By 
this I mean, the moderately sized stores up and 
down Main street of every city and town. If 
they are morally all right, doing a legitimate 
business, earning a profit, they need this pro- 
tection and should be offered the opportunity 
of securing it. They are owned by men, as a 
rule, that are not wealthy, depending in many 
instances upon the earnings of the store for 
their living. They need the income that the 
store earns and would be most vitally concerned 
if a fire should stop not only the profits, but 
allow expenses to go on with no income to 
meet them. 


Points TO REMEMBER 

I have suggested a number of selling points, 
and I would like to summarize a few that have 
been found effective in selling use and occu- 
pancy insurance to both merchants and manu- 
facturers. 

1. Use and occupancy insurance is a good 
investment. A shut-down because of a fire a 
month at any time would pay the business man 
more than he had paid in premiums for about 
ten years. Who can say that they will not have 
a small fire that would shut them down for a 
month sometime during the coming ten years? 

2. Use and occupancy insurance should make 
the assured’s books at the end of the year ap- 
pear as favorable as though no fire had oc- 
curred. Without this insurance his books would 
show a loss of profits and many expenses that 
could not be stopped, without any business, 
during the shut-down period, on the other side 
of the ledger. 

3. It assures stockholders against the sud- 
den loss by fire—and corresponding reduction 
of dividends. A large drygoods merchant in 
Texas gave the best example of this feeling 
recently. He said, “This company is incor- 
porated. Personally, I might be willing to take 
the risk but I owe it to my fellow owners to 
give them a return on their investment at the 
end of the year. If I should have a fire, even 
a comparatively small one, it might mean that 
our year’s profits would be swept aside and 
there would be no return on the capital in- 
vested for the year. Use and occupancy in- 
surance protects them.” 

4. It relieves the executive of responsibility 
to the owners of a business. The executive 
holds his position in order to make a profit for 
the various owners of a business. If he fails 
to carry insurance that will protect that re- 
turn of their investment, a serious ground for 
criticism of the executive is offered them, in 
case of loss. 

5. It helps remove the danger of the unex: 

It is the unexpected loss, the 
that any 
matter how long established. 
will tide them over this period will be a most 
important item. 

6. It makes for better business credit. Credit 
Many enterprises of 


pected loss. 
business, no 


Insurance that 


catastrophe, staggers 


is based on insurance. 


the present time enjoy credit far beyond their 
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property values, based on anticipation of future 
earnings. Insurance that will protect those 
future earnings from sudden fire loss will help 
towards much easier credit conditions, 

7. Use and occupancy insurance protects the 
running expenses of a_ business 
although all production may have been stopped 
by fire. It is a most comfortable feeling to 
have--the knowledge that money will come jp 
to pay the necessary expenses of a business 
to say nothing of the net profits even though 
fire may have closed down all production. 


necessary 


INCREASES AGENT’S PRESTIGE 

We have briefly handled a few of the selling 
points that may be used in selling use and 
occupancy insurance. It is a live, interesting 
and important line to develop. It will mark 
you as an aggressive, up-to-date agent if you 
push this line. Even if you get a turn down 
after presenting your facts, you increase the 
prospect’s respect for you, because he realizes 
you have studied his needs and are offering to 
safeguard his interest, while at the same time 
you are convincing him that you know your 
business. 

We may say, then, to sum up, that in selling 
use and occupancy, the most important items 
to bring out are: 

1. The per diem nature of the cover—$100 
per day, rather than $30,000 a year. 

2. The cost expressed in days of shut-down 
—two and one-half days of shut-down because 
of fire in any one year—one month of shut- 
down in ten years, rather than bluntly telling 
the exact cost at once. 

3. Emphasizing the opportunity of making 
a sure return, rather than the chance of losing 
a year’s effort because of even a short period 
of shut-down. 

Naturally the same precautions taken in sell- 
ing fire insurance apply to use and occupancy 
insurance. The moral hazard must be beyond 
question. It is a most important line for every 
agent to push and will pay handsomely for its 
development. 


California Cities Cannot Tax Insurance 
Agents from Outside Localities 

Los ANGELES, Cauir., October 6—Deputy 
Attorney General John Riordan has given an 
opinion to Insurance Commissioner George D. 
Squires that cities and towns in California 
cannot impose a tax on insurance agents from 
another town who desire to do business in the 
town imposing the tax. 

The ruling came in the case of C. O. Fish, 
of San Diego, who appealed to the commis- 
sioner from a tax of $5 voted by the «ty 
council of Chula Vista on all agents from 
other towns. 

Mr. Riordan, in his opinion, holds that the 
imposition of such a tax is a tax on the cont 
pany’s right to do business and is in violation 
of the State constitution, which declares that 
the State tax on insurance companies shall be 
in lieu of all other taxes or license, State 
county and municipal, except taxes on real 
estate. 
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Safeguarding Traffic--A National Problem 


By GeorceE M. GraHaAM 


Vice-President, Chandler Motor Car Company; Chairman, Traffic Planning and Safety Committee, National Automobile Chamber of 


All of us are pedestrians some of the time. 
Probably half of us are motorists a portion 
of the time. At one hour we think as pedes- 
trians. At another we think as motorists. We 
have the pedestrian’s viewpoint when we 
furiously resent the boisterous horn discharged 
directly at our ear, or curse the driver who 
makes us leap or be run down. We take on 
the motorist’s complex when we arraign the 
stupidity of the man afoot who does so little 
to keep out of the way. 


ConcerNS ALL PEOPLE 

Striving for a solution of this great prob- 
lem is excellent democracy, since, in one form 
or another, it concerns all of our 110,000,000 
population. Well might it be asked who 
created this state of menace? Who has put 
the highway safety in jeopardy? Is it up to 
the pedestrian? Is it up to the driver? Is it 
up to the officials who seek to regulate traffic? 
Is it up to the manufacturer who builds the 
car and the dealer who sells it? Actually, not 
one of these groups need accept responsibility. 
The problem is not the creation of an indi- 
vidual or organization. It is the offspring of 
an impulse which traces back to the beginning 
of known history: The demand for swifter 
and better transportation, subject to the con- 
trol of the individual operator. No human 
aspiration over the centuries has been stronger, 
no striving more intense. It explains the mi- 
gration of the pioneer. It defines a Columbus, 
a Magellan, a Vasco di Gama. It is the 
answer to a Shackleton or a Peary. It makes 
clear the Lewis-Clark expedition. It tells why 
C. P. Huntingdon and “Jim” Hill carried 
great railroads across the continent. It fur- 
nishes the solution of the recent globe-girdling 
trip by the American aviators. 

As long as the earth’s people insist on rapid 
movement from place to place there will be a 
transportation problem, and that will be al- 
ways. Nowhere is this problem so acute as in 
our own expanding and achieving country. 
New roads everywhere springing into exist- 
ence but momentarily relieve congestion. 
They are speedily filled with new caravans of 
motorists. In the cities the one-time municipal 
centers no longer have space to care for com- 
merce and trade. 


ACCIDENTAL DEATHS 
In 1921, which is the latest year for which 
complete statistics are available, there died in 
the United States from all causes somewhat 
M excess of a million and a quarter of per- 
‘ons; 74,000 of these met death by accident. 
Automobile deaths, 12,500, were one per cent 


of i é 

of the grand total, and sixteen See Cone: a ae 
fatal accidents. 

Extracts from an address before the joint conven- 


tio is Pe 
c ot casualty and surety men at White Sulphur 
Springs, W. Va., recently. 


Commerce 


It has been pointed out that the total of 
deaths is growing. This is lamentably true. 
the figures for 1922 showing 14,000 deaths, and 
for 1923, 15,750. Yet there should be some 
encouragement in the fact that the increase in 
deaths does not keep pace with automobile 
use. 12,500 deaths in 1921 meant one for 
every 837 cars; 15,750 deaths in 1923 would 
mean one to every 921 cars, an appreciable re- 
duction. It is necessary to think of our great 
problem in terms of four main groups, as fol- 
lows: 

First, the pedestrian. 

Second, the motorist. 

Third, those who make and sell the cars. 

Fourth, those who are responsible for traffic 

laws and their administration. 

As the rights of each of the four groups 
are examined it will be found that there is no 
such thing as any collective blame.  Cer- 
tainly the citizen cannot be blamed in wishing 
for himself and family the right of safe transit 
on our streets and highways. 

We cannot go to any text book. We must 
originate our own methods for safeguarding 
traffic. Already many agencies have been 
making sincere efforts. Virtually, all of them 
are now cooperating. The great National 
Traffic Safety Conference, which originated 
with Secretary Hoover, and which under his 
direction is using the machinery of the United 
States Chamber of Commerce, is a most im- 
portant movement. 

CooPERATING 


Many ELEMENTS 


In various researches now in progress are 


cooperating officials of the Bureau of Public 
Roads; highway, railroad and utilities com- 
missioners; police chiefs responsible for traffic 
regulation; the American Automobile Associa- 
National 
railway 


users; the 
and 


tion, composed of car 
Safety Council; steam 
officials; taxicab operators; 


electric 
insurance organi- 
zations; automobile manufacturers, and labor 
and women’s organizations. 

The conference is proceeding with the ut- 
most harmony. It may outgeneral policies, but 
still leave various organizations free to pursue 
those activities which they are best equipped to 
carry on. Within the last year I have been 
in close touch with the work of all these or- 
ganizations, and know the outstanding features 


which are receiving consideration. The sub- 
ject is one of infinite length. 
AcCURATE STATISTICS NEEDED 


First would seem to come the compilation 
and publication of proper accident statistics. 
Before we can apply the major remedies—edu- 
cation, regulation and punishment—it is vital 
to know why lives are lost. Up to date, there 
has not been much serious effort in this direc- 
tion. Only eight States—Connecticut, Indiana, 
Maryland, Massachusetts, Rhode Island, Ver- 
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mont, Virginia and Wisconsin—keep an ade- 
quate record of any accidents occurring on the 
street and highway. In these States the motor- 
ist is required by law to make a complete re- 
port of an accident to the Commissioner of 
Highways, the Commissioner of Motor Ve- 
hicles, the Secretary of State, or the nearest 
judicial official. 

The report develops such facts as: time 
of accident, where it occurred, whether it was 
on a curve, road intersection, railroad grade 
crossing, etc., lighting conditions, state of the 
car, the age and sex of injured, and a state- 
ment of whether the accident resulted from 
fault of the driver or the pedestrian. Gov- 
ernor Smith, of New York, recently deemed 
the subject sufficiently important to deal with 
it in a special message. He did not hesitate 
to say that the State of New York has been 
far behind the neighboring States of Massa- 
chusetts, New Jersey and Connecticut in ef- 
forts at prevention. The Governor powerfully 
argued that New York used 75 per cent of 
the revenues from automobile licenses, about 
twenty million dollars per annum, to meet the 
current expenses of the State, offering vir- 
tually nothing to safety developments, thereby 
viewing the subject in terms of dollars with- 











SOUTHERN 
SURETY CO. 


Home Office, Des Moines, lowa 





Statement as of 
December 31, 1923 


(Condensed from Statement of 
U. S. Treas. Dept., 


Admitted Assets...... $6,595,010 
oO eer rer 1,000,000 
er 608,817 


Twelve Years of Steady Growth 
Prompt and Dependable Service 
to Both Patrons and Agents. 





We Solicit and Write: 


Surety and Fidelity Bonds 
Accident and Health 
Plate Glass 
Workmen’s Compensation 
Employer’s and General Liability 
Burglary andAutomobile Insurance 
Credit Insurance 





Let the Southern Serve You 

















THE SPECTATOR 


Thursday 


FIRE AND CASUALTY EDUCATIONAL SECTION 


out regard to protection of lives and property. 

Because of superior methods applied by 
Massachusetts, said Governor Smith, fatalities 
in that State were reduced from 532 in I919 
to 500 in 1922, whereas in New York in the 
same period they grew from 1,361 to 1,725. 
The logical outcome of this line of reasoning 
is that many deaths are preventable under 
proper regulation. We believe that this is a 
most helpful approach. It is our belief that 
eventually this statistical work will be centered 
in the United States Census Bureau. An 
ideal form of registering these statistics will 
be so arranged as to show automobile acci- 
dents, railroad accidents, street car accidents, 
injuries by other vehicles, as well as all other 
essential data. Then, as far as possible, effort 
will be made to draw the lessons and make 
preventive recommendations. 


AID 

In a small way our own Traffic Planning 
and Safety Committee, operating through the 
National Automobile Chamber of, Commerce, 
has striven to collect statistics with the help 
of the newspapers. 

It is some satisfaction to report that 
have found 286 American newspapers, operat- 
ing in cities of more than 25,000 population, 
willing to file reports on furnished forms, giv- 
ing the detail of every death from an accident 
in which an automobile 
ports are filed with the National Automobile 
Chamber of Commerce, which them 
alyzed and sends out a monthly bulletin show- 
ing not only the total of deaths and the causes, 
our 


NEWSPAPERS GIVE 


we 


figures. These re- 


has an- 


but making remedial suggestions. It is 
hope that as this plan continues to function it 
will make the newspapers of the 
clearing house for an enormous amount of val- 
uable information, having to do with safety. 


country a 


Of course, we recognize that the Census 
Bureau can develop figures far more nearly 
complete than can any independent machinery. 


Community EpucaTion 

Having developed the basic accident facts, 
the subject of education looms up as first in 
importance. There are infinite ways of reach- 
ing the great public in an effort to arouse it 
to the imperative need of care. The methods 
which have been found effective in reaching 
these objectives include: 


1. Newspaper and magazine publicity. 
automobile windshields and 


2. Posters on 
in windows. 
3. Motion pictures and lantern slides. 
4. Radio talks. 
5. Safety programs or addresses at meet- 


ings of various organizations, includ- 

ing those of women. 
6. Reaching parents through 

dren. 
7, Special campaigns for a specified period. 

Films and slides are a most effective means 

of presenting the safety story at any meeting. 
Such slides may also be shown at motion pic- 
ture theatres before, during or after the regu- 
lar performance. A list of safety films and 
slides available may be obtained from the Na- 
tional Safety Council. Radio talks have been 
used to a considerable for safety in- 
struction purposes. A 
ing stations have placed on 
safety speakers furnished by a local safety 
council or committee, club, ete. 
Some thirty of the larger stations have also 
used safety talks on timely subjects, vacation 
hazards, Christmas, etc., furnished them by 
the National Safety Council, and some of them 
have also used short safety “fillers.” Broad- 
casting directors are generally willing to use 
safety material provided it contains definite 
information. 
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A large float in the recent safety parade held in connection with the congress of the National Safety Council at Louisville, Ky. Thi 
exhibit, with its death masks, was a grim reminder of the lives lost through accident 
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EDUCATION OF CHILDREN 


No phase of traffic disaster is more dread. | 


ful than the killing of children, yet it is a mog 
encouraging circumstance that the little ong; 
seem to respond readily to traffic safety eqy. 
cation. Everywhere that safety education j 
made a part of child training there js a ‘. 
crease in the total of accidents. It is recog. 
nized, of course, that there are limitations oj 
time which operate against unduly adding tg 
the already crowded courses of the publi 
schools, but safety is so important that it j 
not likely that at any point there will be any 
real objection to such instruction. Drills, ‘. 
tures and moving pictures all will carry thei: 
lesson of safety to the child mind. Phy. 
grounds are needed to give proper release fo 


juvenile energy. The National 








Automobile | 


Chamber of Commerce has long been alive ty | 


the importance of instructing the child and 
gives $10,000 yearly in prizes for the bes 


essays and for safety lessons by teachers and | 


This contest is conducted by the 


pupils. 


Highway Education Board, and no less than | 


a half million participated last year. 
EpuUCATING ADULTS 

We that adequately-kept statistics 
will show that in a majority of automobile 
accidents the fault is with the _ pedestrian 
rather than with the automobile driver, If 
any one doubts this, he can prove to his own 
satisfaction a hundred times a day how fre- 
quent is the indifference of the pedestrian ts 
his own self-protection. “Jay Walking” has 
been accepted as a term to indicate those who 
cross the street anywhere and with utter dis- 
regard to the traffic. It is only the alertness 
and skill of drivers that prevent an_ infinitely 
greater number of accidents. 


believe 


Even where a pedestrian has the right of 
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he should be watchful lest a car may 
ontrol, as, for instance, on a slip- 
pery street. If we could but instill the idea 
of precaution into both the motorist and the 
pedestrian there would be almost instantly a 
pressive casualty decrease. 


way, 
pass out of c 
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EpucaTInG Drivers 

We used to give high credit to a man for 
the skill to operate a stationary engine. Now 
millions of men and women, mechanically un- 
trained, are operating fast-moving vehicles on 
congested streets and highways. It is a situa- 
tion for education. I believe that ninety-nine 
per cent of the driving is conscientious, yet 
we can further improve it with education. 

Every driver should properly be instructed 
in the laws of the road and the city street. He 
should also be trained rigidly in a due regard 
for the safety of the pedestrian. If the plans 
of our committee carry, we hope that event- 
ually there will go to every purchaser of a 
“ car a little booklet which will assist him 
in handling his car properly. This book 1s 
now furnished and many manufacturers are 
presenting it to their customers. 

The man who actually drives the car can 
apply the important lesson of courtesy on the 
road. He can be discriminating in speed. He 
can be cautious not to come up quickly at a 
He can be careful not 
He can 


He 


can take the maximum of care at grade cross- 


crossing back of a car. 
to monopolize the middle of a road. 
avoid passing while on hills and curves. 


ings. 


DEVELOPING STANDARDIZED SIGNALS 

Everybody concedes that one of the greatest 
needs is standardization of signals and regu- 
lations. It is also admitted that this is most 
dificult of accomplishment. What is legal in 
one city is illegal elsewhere. A course of 
procedure that might mean safety in one State 
would lead to fatality in another. This need 
of uniformity is two-fold, as follows: 

First, signals to be made by the drivers 
themselves. 

Second, signs and signals to direct traffic. 
I believe that all the intricate attempts at 
driver signal systems are fallacious. I do not 
think that any set of hand signals can be per- 
fected for general use which will infallibly 
indicate the driver’s purpose to stop, back up 
or turn to right or left. Under the stress of 
excitement a driver may readily forget even 
an apparently simple system. Also, it is not 
always easy, while managing a car, to get the 
arm and hand exactly in the position to carry 
certain information to traffic behind. The 
question of the signals which shall guide the 
driver and regulate traffic involves a far more 
complicated proposition. Wherever there 
standards generally accepted, these should be 
followed, 


are 


ry 
PREVENTION or GRADE CROSSING ACCIDENTS 
The grade crossing problem is one of the 
Most difficult now confronting the people. 
1922 saw a total of 1714 killed at highway 


grade crossings, which they had a right to 
cross. Trespassers on railroad property are 
excluded from this compilation. A distribution 
of these 1714 fatalities, according to the class 
of vehicle or other cause is of interest: 


Passengers in passenger automobiles... 1,079 
Passenger im auto “buses.....<...s.... 262 
Motorcyclists or bicyclists............ 18 
Passengers in trolley cars............. 2 
Passengers in other vehicles or machines 119 
BOGESEHIANG 6d: ch owners a ene ues wader 199 
WHSCCMANEOUS! 6 ccficidloventsaencinncavdeds 35 

L202) Area nee eeer renee ric Peper: ex SNe 


It will be noted that 1341 of these fatalities 
at highway grade crossings occurred to per- 
were passengers in automobiles or 


Automobile traffic may, therefore, 


sons who 
auto ’buses. 
be regarded as a contributing factor in nearly 
of .the total highway grade cross- 
non-trespassers. 


80 per cent 
fatalities to 


ing 


MUTUALS MEET IN CHICAGO 


Four Associations Hold Big Joint Conven- 
tion 

Cnricaco, ILt., October 7.—The observance 
of Mutual Insurance Week commenced on 
Monday at the Edgewater Beach Hotel with 
the foregathering of some 400 representatives. 
More than one hundred companies were repre- 
sented. The gathering represented the annual 
meetings of the Federation of Mutual Fire In- 
surance Companies, the National Association of 
Automotive Mutual Insurance Companies and 
the American Mutual Alliance. It is expected 
that there will be an attendance of 1000 be- 
fore the end of the week. On Monday the prin- 
cipal events included golf matches, horse-shoe 
pitching contests and other entertainments. On 
Monday evening there were two addresses: 
One by William George, president of the Old 
Second National Bank of Aurora, Ill., on “In- 
surance and Banking,’ and Samuel O. Dunn, 
editor of the Railway Age, on “Government 
Ownership.” Among the prominent mutual men 
in attendance are: J. S. Kemper, Lumbermans 
Mutual; J. C. Adderly, Integrity Mutual; F. 
T. Martin, Northwestern Mutual Fire; C. E. 
Hodges, American Mutual Liability; A. Shirley 
Ladd, Liberty Mutual of Boston; Justin Peters, 
Pennsylvania Lumbermens Mutual; C. A. L. 
Purmont, Central Manufacturers Insurance 
Company; Frank Bishop, Pawtucket Mutual 
Insurance Company; P. J. Jacobs, Hardware 
Mutual Casualty, and P. W. A. Fitzimmons, 
Michigan Mutual. 

On Tuesday morning the ladies’ auxiliary 
was addressed by Morgan A. Collins, Chicago 
chief of police, on “Crime” and “Automobile 
Accident Reduction Efforts.” Chief Collins 
touched on the efforts which Chicago was mak- 
ing to curb the number of motor fatalities and 


mishaps. 


Inter-Northern Mutual Casualty Forming 
At Chicago the Inter-Northern Mutual Cas- 
ualty Company is organizing to write acci- 
dent and health insurance. J. B. Collins and 
Otto Heyer are among the incorporators. 


33 


Distributing Educational Bulletins 
By GerorceE Brown 
Director of the Publicity Bureau, Michigan 
Association of Insurance Agents 

The circulation of the bulletins of the Mich- 
of Insurance Agents has 
reached 250,coo a year. No. 24, the latest is- 
sue, was sent to 1250 agencies, inspection 
bureau staffs, executives, insurance papers and 
other sources of insurance gospel. 

One hundred and twenty-four agencies are 
distributing 10,435 bulletins twice a month, 
making a total of 250,440 annually. Each is- 
sue brings new orders. Among the subjects 
treated so far have been Federal and State 
ownership of utilities and necessities as af- 
fecting insurance, particularly as to trans- 
portation and coal; the expenditure of the in- 
surance dollar. opinions of nationally known 
men as to insurance, Federal ownership and 
regulation of insurance; drastic control by 
State insurance departments; organized labor’s 
attitude to insurance; false economy, high 
taxes and deception in municipal ownership; 
American initiative and pros- 


igan Association 


destruction of 
perity. 

Insurance itself has been treated in bulletins 
on conflagration losses; service rendered by 
insurance men and insurance agencies; varied 
lines of insurance; the high standing, re- 
sponsibility and integrity of the modern in- 
surance man. 

The bulletins are in fac-simile typewriting 
run off hand-set steel type. Each is confined 
to one sheet, letter size, as busy men are more 
likely to read one sheet than two. A letter 
each bulletin commenting on its 
contents and conveying general association 
news. The paper used is thin, to save postage 
cost. 

3ulletin quantities are ordered by agencies as 
their own judgment prompts. The 50 and 100 
lots are the more usual. The bulletins are fur- 
nished by the association and the agencies do 
the distributing in such ways as they deem 
best. 

The outstanding feature of this service is 
that the subject matter of the bulletins is de- 
rived from sources other than insurance, there- 
by creating a more favorable impression than 
that of prejudiced and selfish propaganda, and, 
too, it is a publicity method involving a max- 
imum of legitimate and convincing education at 
a minimum of cost. 


goes with 


Baltimore Insurance Society Has Private 
Quarters 

Battimore, Mp., October 7.—The Insurance 
Society of Baltimore, which has been making 
stirdes in many lines in the past season, has 
now opened its own quarters in the Maryland 
Life building. The course of instruction will 
be conducted by the leading authorities on 
various phases of insurance in Baltimore, with 
several of prominence from other cities assist- 
ing. The need for permanent rooms has been 
felt and is expected to be of special benefit 
to those enrolled in the school. 
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Co-operation 


By FRancis 


Former Superintendent 


The importance of the local agent in the 
insurance business cannot be over-emphasized. 
He is a means of contact between the in- 
surance company and the public. Because of 
his energy and ability he is able to produce 
business for his company. Frequently it is the 
character and personality of the local agent 
that attract the business rather than the repu- 
tation of his company. The local agent acts 
for the company, nevertheless the public looks 
upon the local agent as its agent and trusts 
him accordingly. Local agents now take their 
stand among the most honored members of 
their communities. Their 
spected. No position is held in higher esteem 
than that of local agent for a reputable insur- 
ance company. 


business is re- 


WorkInG TOGETHER 
Co-operation means 
implies trying to understand the other fellow’s 
point of view. Co-operation 
agent and company is most necessary for the 
success of both. Friction the 
hurts and may be fatal to both. Friction and 
quarreling mean lack of co-operation. Agents 
and companies are part of the same organiza- 
tion, and every reason exists for their work- 
ing together. I do not mean by co-operation 
that agent or company must supinely or blindly 
yield to any unreasonable or unfair require- 
ment of the other. 
agents and companies does not prevent either 
from asserting their rights. It does not pre- 
vent the agents, through their 
from setting forth their case if they believe 
that their rights are infringed on or that the 
life of the American agency system is being 


working together. It 
local 


between 


between two 


Co-operation between 


associations, 


endangered. Questions between agents and 
companies will constantly arise, and_ their 
arising implies no lack of co-operation. The 


method of settlement of those questions will, 
however, determine whether or 
co-operation between agents and companies. 


not there is 


SETTLING DIFFERENCES 
Differences agents companies 
may be settled either harmoniously or inharmo- 
niously. 


between and 


To settle harmoniously implies co- 


operation. It is necessary to consider some 


An address before the annual meeting of the New 
Jersey Association of Insurance Agents in Newark 
last Thursday. 





of the whole subject. 


Windstorm and Tornado Insurance 
(Continued from page 3) 
of tornado experience during the period 1889-96, published in the 
annual report of the Chief of the Weather Bureau for that year. 

In 1898 the Department of Agriculture published a brief discus- 
sion on “Cyclones, Hurricanes and Tornadoes,”’ by Professor F. H. 
Bigelow, which to this day remains one of the most useful outlines 
Since that time the United States Weather 
Bureau has in its monthly and annual reports published an immense 
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a Vital Factor 


R. Sropparp, Jr. 


of Insurance of New York 


of the consequences of quarreling between 
agents and companies. The first effect will be 
to dull the enthusiasm of the agent; support 
of the company will not be complete; the 
friction will soon be felt by the assureds and 
the business may go elsewhere. The greatest 
harm would result if the agents condemn the 
companies in public, and if the companies in 
their defense condemn the agents. If the two 
strive in showing how evil is the other, the 
public is most prone to believe that both are 
evil. Unwise and unfair statements may be 
made in the heat of conflict, and these may be 
seized upon by the enemies of insurance, and 
may be the cause of an assault upon the en- 
tire business. Then may come investigating 
committees and drastic legislation and regu- 
lation. 


DeEcIDE QuEsTIONS “AT HoME” 
I am a firm believer in having the insurance 
linen in private.” I 
of having the world 


business “wash its dirty 
do not see the necessity 
at large informed of the painful details of any 
friction which may arise between agents and 
companies. The agents’ associations, as well 
as the companies, comprise in their organiza- 
tions many of the best minds in the United 
States. Complete cooperation between agents 
and companies should not be difficult if any 


and all problems are approached by their 
leaders in a spirit of cooperation. 
If leaders in the insurance business co- 


operate to settle any possible differences on a 
basis fair to the insuring public, cooperation 
from the insurance departments should come 
as a matter of course. I have many times 
stated that the insurance business should settle 
its own problems. The insurance department 
should be and is ready to advise when advice 
is needed. If an Insurance Commissioner 
finds that the agents and companies are anxious 
to cooperate with him in maintaining the 
ethics of the business and in obeying the laws, 
he will try to cooperate with them. 


HarMoNy NEEDED 
I have seen the insurance business from the 
standpoint of the policyholder. I have seen 
it from the standpoint of the supervising offi- 
cial, both as deputy superintendent and later 
as Superintendent of Insurance. I am 
seeing it from the standpoint of the practicing 


now 


Thursday 


insurance lawyer. I feel strongly now, as ] 
have always felt, that the insurance business 
must settle its own problems and that this can 
only be accomplished by cooperation between 
brokers, agents, companies and insurance de. 
partments. In addition to this, there must be 
co-operation among themselves by the members 
of each group. 


TriBuTE TO NATIONAL ASSOCIATION 

The most potent factor for cooperation 
among the agents has been the National Asso. 
ciation of Insurance Agents. This association 
has accomplished much for the bettering of 
the insurance business by removing, as much 
as possible, the causes of differences between 
the agents themselves. The association has an 
enviable record of cooperation with companies 
departments in every great 
movement for the improvement of the in- 
surance business generally. The officers of the 
association are to be complimented because of 
the broadmindedness and high idealism with 
which the association has been managed. 

Insurance is firmly fixed as a necessary com- 
modity in the business world. The amount of 
insurance business done at the present time 
staggers the imagination. The figures of to- 
day will be dwarfed by those of the future. 


and insurance 


The Creative Advertising Man 

A recent issue of The Printing Art con- 
tained an article by Clark Belden, who is con- 
nected with the advertising department of the 
Hartford Fire Insurance Company, entitled 
“Why Buy a Pig in a Bag?” in which he out- 
lines a plan for advertising managers to fol- 
low in selecting their assistants. He claims 
that “it is possible to discover by an examina- 
tion just what proportion of an applicant's 
claim to greatness is hot air, self-love, pure 
self-deception, or high-pressure bluff.” He 
presents a series of thirty-three questions 
which seem to be well calculated to ascertain 
the ability and originality of an applicant for 
a position in the company’s advertising depart- 
ment. The chief difficulty lies in selecting a 
man who actually has originality and creative 
ability, and not merely one with a good pres- 
ence or the ability to put into effect someone 
else’s ideas. Mr. Belden concludes his article 
with the following advice: “The next time you 
hire a man—find out in advance 
whether he is the man you want. Give him an 
examination. That will tell you more about 
his future value to you than a whole trait- 
load of references, specimens of work, anl 
sales talk put together.” 


creative 


— 








amount of instructive information which has never been consolidated 


into a single work, thoroughly coordinated as to the essential lesson 
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to be derived from the data presented. Among other striking cot 
tributions mention may be made of an article on ‘‘Characteristics 0 
Tornadoes,” in the Weather Review for April, 1889; on “Wind 
Forces and Tornadoes,” Weather Review, September, 1901; 0 
the “Confused Conception of Cyclones and Tornadoes,” Weathe 
Review, January, 1906; on “Property Loss by Tornadoes Dunng 
1889-97” in the annual report of the Weather Bureau for that 
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vear, and on “Tornado Frequency Per Community Area,” Weather 
Review for June, 1897. The annual reports of the chief of the 
Weather Bureau beginning with 1916-17 contain a separate section 
giving descriptions of tornadoes in each State during the year. 


STORMS CLASSIFIED 

Three classes of storms are generally considered in scientific dis- 
cussions of the subject; these are cyclones, hurricanes and tornadoes. 
While a thorough knowledge of the characteristics of these different 
types of storms is of value, it has but a small bearing upon the 
practical question of loss settlements, for to the insured, by the nature 
of the policy, it is quite immaterial whether the loss resulted from 
one type of storm or another. It is, therefore, considered sufficient 
for the present purposes to repeat the following definitions given in 
the United States Weather Bureau for August, 1893:— 

(1) A hurricane or “‘typhoon” is a large stormy area, often 
several hundred miles in diameter, within which violent winds cir- 
culate around a centre. 

(2) A tornado is a very much smaller region, usually less than 
two miles in diameter, within which even more violent winds prevail. 
In the typical tornado these violent winds circulate about a central 
axis, rapidly ascending at the same time and forming a funnel-shaped 
cloud whose base is at the average cloud level.* 

(3) A whirlwind is any revolving mass of air, and includes at 
one extreme the hurricane and at the other extreme the dust whirl at 
our street corners. 

(4) A cyclone is a mass of air circulating round a centre; the 
lower portion near the earth has a vorticose movement in towards a 
centre, while the upper layers have a movement out from a centre; 
the line joining the upper and lower centres is the axis of the cyclone; 
the direction of rotation is the same in both upper and lower layers. 


DIsTINCTIONS BETWEEN STORMS 

It is a matter of common error in newspaper reports to confuse 
one type of storm with the other and many reports of cyclones have 
reference to tornadoes, while reports of hurricanes should more 
properly be reports of cyclones. Professor Henry in his work on 
the tornado gave three distinctions of storms, according to the degree 
of damage caused, which is of greater practical importance for the 
purpose of windstorm experience classification. Scale 3, according 
to Prof. Henry, represents storms of the most violent order, while 
Scale 1 represents those which are least so, and Scale 2, those which 
fall between the first and the last. 

An analysis of observed experience indicates that the most violent 
storms form a relatively small proportion of the total number reported, 
or approximately 2.2 per cent. Storms of medium degree of violence, 
or of Scale 2, represent 44.5 per cent of the whole number reported, 
while the least violent form of storm, but sufficient to cause damage, 
is represented by 53.3 per cent. 


RELATIVE INTENSITY OF STORM OCCURRENCE 
For underwriting purposes the question of first importance is the 
relative intensity of storm occurrence in particular sections of the 
country. According to a table presented in my earlier work on 
Windstorm and Tornado Insurance, I]linois ranked first, with 237 
storms during the period 1873 to 1888, out of a total of 2221 for 
the entire United States. Kansas, Ohio, Missouri and Iowa fol- 


—, 


* “ 9 mh 
See Tycos,” Taylor Inst. Co., Rochester, N. Y., for February, 1924. 
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lowed in the order named. But this list cannot be considered trust- 
worthy in the light of subsequent experience, since it is necessarily a 
question of the first importance as to the degree of violence and 
property damage done by particular storms. 

This question would depend largely on the developed area of the 
region affected, for storms might be more frequent in Arizona or 
New Mexico than in Illinois or Missouri, while causing relatively a 
smaller amount of property damage. How far this question has 
been determined by subsequent experience, which has been quite 
extensive on the part of some of the companies, is not at present a 
matter of satisfactory record. But the recent experience in Mis- 
souri and Ohio proves that regions considered relatively exempt from 
such storms may suffer an immense damage as an exception to a 
rule which may hold as a general principle, but prove of but slight 
value in practical application. 


MONTHS OF GREATEST STORM FREQUENCY 

My earliest investigations show that the months of greatest storm 
frequency throughout the United States was the period from the 
beginning of March to the end of July, representing approximately 
75 per cent of the storms doing damage throughout the years. In- 
vestigations seem to show that the largest number of storms occur 
during the month of June, and the smallest during the month of 
October. 

The aggregate property loss caused by violent storms for the 
whole United States is not a matter of trustworthy record. Many 
of the newspaper estimates of storm damage are mere conjecture 
and cannot be relied upon for scientific purposes. Weather Bureau 
reports are often based on erroneous evidence, or superficial inquiry, 
and are, therefore, subject to caution if utilized for underwriting 
purposes. The annual report of the Weather Bureau for 1895 
published a discussion of storm damage during 1890-1894, repre- 
senting storms above 2 in violence, aggregating $9,371,500. The 
losses vary widely from year to year, as would be expected in the 
nature of the problem, which is essentially one of pure chance oc- 
currence. ‘The risk is to be looked upon as potentially rarer than 
actual in individual cases, but the risk is real and for every section 
of the country should be provided for adequately by insurance. 

Tornadoes, cyclones and hurricanes, as regards property damage, 
cannot be predicted with absolute certainty, nor can they be pre- 
vented. The Weather Bureau has made great advances in fore- 
casting windstorm occurrences; and if the warnings are promptly 
heeded, much loss may be avoided, chiefly as regards shipping. The 
Weather Bureau has paid for itself many times over by the verified 
predictions of hurricane occurrences on the Southern Gulf Coast. 
The tornado and windstorm problem is inherent in the American 
climate and, with the development of the country, the growth of 
cities and the increasing value of buildings of all kinds, the question 
of insurance protection assumes more and more importance. Hence 
the urgency of at least a brief summary statement on the essential 
known facts representing the experience of the last ten or fifteen 
years, which will be dealt with in subsequent discussions. 


West INDIAN HurRRICANE DESCRIBED 
Of great practical value in this connection is a discussion ot 
‘Types of Storms of the United States and Their Average Move- 
ments” by Bowie and Weightman, printed as a supplement number 


to the Monthly Weather Review under date of November 28, 
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1914. It is an admirable analysis, illustrated by many statistical 
tables and a considerable number of instructive maps. Storm types 
are divided into ten groups or, respectively, The Alberta Type, The 
North Pacific Type, The South Pacific Type, the Northern Rocky 
Mountain type, the Colorado type, the Texas type, the East Gulf 
type, the South Atlantic type, the Central type, and the West Indian 
type. The latter represents the typical hurricane and is for certain 
purposes perhaps the most interesting. It is for large areas possibly 
the most important, as is explained in the publication referred to as 
follows: 

‘Hurricanes are storms of great severity that have their origin 
near the Equator. They occur in the summer and fall months only, 
and their origin is within the area of calm, sultry, and rainy weather 
of the doldrums, which, in this season of the year, lies north of the 
Equator and is bounded on the north by the northeast and on the 
south by the southeast trades. These southeast trades actually cross 
the Equator when the belt of calms is farthest north, and being de- 
flected by the earth’s relation become south or southwest winds. It 
will be readily seen that ideal conditions exist in the doldrums for 
the formation of “whirls” in the lower strata of the atmosphere be- 
tween the countercurrents. When a storm develops in this region, 
it is carried westward by the prevailing westward drift of the general 
or primary circulation within the Tropics. The northeastward re- 
curving of these storms is dependent on the pressure distribution over 
the eastern and southern portions of the United States. The magni- 
tude and the position of “‘highs’”’ over the United States and the west- 
ern part of the North Atlantic Ocean determine the departures of 
these storms from normal courses.” 


FREQUENCY OF STORMS OF VARIOUS TYPES 

It would hardly serve a practical purpose to describe in detail 
and in highly technical terms other types of storms, for, as pointed 
out by the Weather Bureau, “while the storms of the United States 
may very properly be classified as above, yet it must be patent that 
each type has its subtypes that differ not only in their rates and di- 
rections of movement but also in their associated wind, weather, and 
temperature changes.” 

The frequency distribution of nine different types, excluding those 
of West India, that originated during the period of 1892-1912 


and represent 2597 storms, has been as follows: 











NUMBER OF LOWS OF EACH TYPE OBSERVED DURING THE PERIOD 
1892 TO 1912, INCLUSIVE 








Types Jan. Feb. Mar. Apr. May June July Aug. Sept. Oct. Nov. Dec. Total 
Alberta . 98 65 76 72 60 70 100 88 87 88 85 91 980 
N. Pacific... 53 48 44 33 27 16 14 12 23 28 48 53 399 
S. Pacific... 20 21 24 18 25 8 7 ‘4 8 16 18 16 183 
N. Rocky Mt. 8 5 6 11 15 16 11 18 13 10 9 5 127 
Colorado ... 30 31 389 28 30 25 19 20 14 36 238) 28 318 
BOERS ..cn ce 32 32 28 20 15 9 5 5 7 15 21 53 242 
£5; ASME... 6:0: 8 10 9 7 4 4 2 1 8 8 8 4 73 
S. Atlantic. 8 4 6 12 i 6 3 3 4 10 17 7 87 
Central 420 24 16 16° °21 «23 °20 20 36 6 20 9 188 

Total ...267 230 247 216 204 177 181 174 179 217 244 261 2,597 





According to this table the largest number of storms has been of 
the Alberta type, which really originates in the Islands of Alaska and 
appears over the region of Alberta usually within thirty-six hours 
after the local pressure has begun to fall. Normally these dis- 
turbances move eastward along our north border without wide- 
spread precipitation. As pointed out in the bulletin of the Weather 
Bureau, “‘especially is this the case in the winter months, when an 
area of high pressure persists over the plateau and middle Rocky 
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Mountain regions. As in the case of all storms that first appear in the 
Far West, the most frequent tracks shift southward after middle 
summer and northward after late winter months.” 


MovVeEMENT OF DIFFERENT TYPES OF STORMS 

The bulletin contains an analysis as regards the approximate 
24-hour movement in miles of each of the nine types of storms 
during 1892 to 1912, based on 16,259 observations yielding in the 
aggregate an average mean 24-hour movement of 602 miles. The 
movement is greatest in the case of the Texas type, or 657 miles, 
It was 627 miles in the case of the North Pacific type, 603 miles in 
the Alberta type, 593 miles in the Colorado type, 592 miles for the 
South Pacfic, 581 for the East Gulf type, 561 for the Central type 
and 554 for the South Atlantic type. The differences in movement 
are much less than would be expected. But this may be in par 
accounted for by the inadequacy of the data, since the number of 
observations for certain types are very much less than for others, 
Thus, for illustration, the average wind force for South Atlantic 
type is based upon 300 observations, while the averages for the 
Alberta type are based upon 6032 observations. Further research 
is evidently required. 

The foregoing will serve the purpose of a brief introduction to 
the general subject of windstorm insurance, both theoretically and 
practically considered. It is undoubtedly true, as observed in a te- 
cent discussion of windstorm damage in a leading publication 
on August 16, that “even the most disastrous experience seems to 
teach no new lessons.”’ It is particularly pointed out in this discus- 
sion that “‘tornadoes know no rules or regulations. They come 
when they will and where they will. They cannot be prevented by 
any man-made device, but the value of property can be protected by 
sound insurance.” ‘“The lack of such insurance in the Lorain, 0., 
region recently devastated, is held to have been due to the fact that 
people wrongly believed no serious windstorm would attack a com- 
munity such as Lorain, located on the shore of a large body of 
water. ‘That theory is proven false. Other people have believed 
that tornadoes would do little damage in a built-up district. That 
theory also has been proven false. Large, substantial buildings were 
wrecked and one chimney constructed of reinforced concrete and 
guaranteed by its builders to stand against anything that might 
occur was twisted neatly off.” 


No RecIon Is SEcURE AGAINST STORMS 

It seems difficult to understand the reluctance on the part of 
many people to secure adequate protection against windstorm dan 
age except in the light of everyday experience that storms of violent 
extent are relatively rare in particular communities, considering the 
vast area of the country. That this leads to a fancied sense of 
security cannot be questioned. Very recently in the vicinity of Utica, 
N. Y., there was damage done to the extent of thousands of dollar 
by a local storm of considerable violence. It is doubtful if ther 
was any windstorm protection in force in the communities affected. 
Obviously there is need of more aggressive efforts on the part of 
agents selling windstorm insurance in connection with other forms of 
insurance. To make such efforts successful, there is need of a much 
better understanding of the facts. Hence the importance of @ 
fairly complete record of windstorm damage in different parts of the 
country during recent years, and the emphasis upon ever-prestt! 
possibilities which are at present but vaguely realized by the genera 
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October 9. 1924 


FIRE AND CASUALTY 


TEXAS FIRE PREVENTION WEEK 
Governor Designates October 5 to 11 As 
Dates of Observance—Proclamation 
Issued 
AusTIN, TEX., October 7.—Fire prevention 
week in Texas was officially designated for 
October 5-11, in a proclamation issued by Gov- 
ernor Pat M. Neff, and the people of the State 
are urged “to actively engage in the task of 
clearing the State of fire hazards” during that 
week, It is also urged that a firé prevention 
committee be formed in each community to 
direct the work. It is pointed out that in 1923, 
on an average, forty persons were killed and 
$1,500,000 worth of property destroyed by fire 
in each day of the year in the United States. 
“In Texas, however,” said the governor, in 
his proclamation, “during the same year, I am 
slad to report that, by hard work and constant 
attention, we have made wonderful improve- 
ments on fire waste and also the losses of life 
as well. During 1922, 266 persons lost their 
lives and $15,000,000 worth of property was 
consumed by fire, while in 1923, 162 persons 
lost their lives and $12,000,000 was the sum 
total in Texas. Thus it would appear we have 
been making some progress along fire preven- 
tion lines, and let us hope that the good work 

of conservation may continue.” 

“The burden of all the fires that occur falls 
upon the public,” continues the governor. “Fire 
insurance concerns only reimburse the individ- 
ual for property destroyed by fire—they do not 
restore the values that are thus wiped out; 
they are merely the collectors and distributors 
of the fire tax. A percentage to cover the 
accumulated insurance is always added to the 
cost of everything that we buy, and so in the 
final analysis the people pay the fire waste bills. 
Fire can be prevented and fire prevention week 
is intended to drive that fact home to the 
public at large.” 

The governor urges that a fire prevention 
committee he tormed in each community in the 
State to direct the work; the conflagration 
danger of every city, town and village should 
be surveyed and measures adopted to reduce it. 
An ample water supply, and adequate means 
of utilizing it for fire purposes, is vitally im- 
portant: that feature should be given careful 
study and attention, says the proclamation. 

Mayors of the various Texas cities are 


urged to issue their proclamations, calling at- 


Head Office: 709 Sixth Avenue, New York 
Losses paid since organization over 56 millions. 


DISTINCTIVE AGENCY SERVICE IS MAKING THE NATIONAL 
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f MM Why Young Men Should Become Insurance Agents 
| 
is) SEVEN REASONS FOR LIFE INSURANCE CAREER 
ot LIFE INSURANCE is founded on the highest ideals. 
Rey It is capable of yielding a good income and the satisfaction of accomplishment. 
a It offers opportunities for real leadership. 
iN AN It brings the insurance producer in close association with big business and big business men. 
IK) It requires education in business methods, law and finance. 
by, It is a field of workers, not shirkers. 
i, | It is an alluring and practical calling for men of 
x) dynamic energy. 
* Over Sixty Years in business. Now _insuring laps Ae 
iN poocig Two Billion dollars in policies on 3,500,000 or Bostor. Massachyserts 














bureau at a busy point showed that only Io per 
cent of the people who crossed the street took 
the precaution to glance either to the left or 


tention to fire prevention week and requesting 
its strict observance. 
to the right. It is evident that little may be 
accomplished until the general public overcomes 
this very common failing of disregarding care 
when crossing streets. 


FEWER DEATHS BY AUTOMOBILES 
Deputy New York Police Commissioner 
Says Jay-Walking Is Decreasing in 
City 

Barron Collier, special deputy policy commis- 
sioner in charge of the Bureau of Public Safety, 
New York city, announced early this week that, 
by the co-operation of the police, school chil- 
dren, and the general public, in complying with the extent of $600,000 for the trip from 
the requests of the educational accident-pre- Friedrichshafen, Germany, to the Tales 
vention campaign, a noticeable decrease in jay- N. J., hangar. The policy ts being shared 
walking and automobile deaths has occurred. among English, Dutch, and German companies 
He stated that a falling off of twenty-two + a premium of 4 per cent, to be based on 
deaths had been effected in New York city dur- the aircraft's safe arrival in this country. 
ing the first nine months of 1924 over the corre- Officials of the Zeppelin company declare that 
sponding months of 1923. It was stated that the personnel will not be insured, although 
the number of deaths due directly to jay-walk- there are many German agents attempting to 
ing has been reduced more than 43 per cent. write an additional policy covering the men. 
These results do not appear to be very signif- 
icant, but when it is taken into consideration 
that there are 60,000 more automobiles oper- 
ating in the city of New York and 100,000 more 
persons residing there this year than last, it 
will be appreciated that this reduction is re- 
markable. 

Efforts of the bureau are now being concen- 


ZR-3 Heavily Insured for Atlantic Flight 

The ZR-3, Germany’s giant airship built for 
the United States, and the last of the Zep- 
pelins to be constructed, has been insured to 


Safety Week at Jeffersonville 

JEFFERSONVILLE, IND., October 7—A Safety 
Educational Week will be held here beginning 
October 12, with programs in schools, lodges, 
clubs, industrial plants and public meetings 
under the auspices of the Parent-Teacher As- 
sociation. The safety week was planned in an 
trated toward decreasing the number of acci- effort to reduce the unusually large number of 
dents at street crossings. There is ample evi- automobile accidents that have occurred in 
dence that both pedestrians and drivers of Clark county during the past few months. A 
motor vehicles are not using proper care at parade, with a silver cup for the most effect- 
check recently made by the ive float, will close the week. 





crossings. <A 


Organized 1859 


NATIONAL LIBERTY 


INSURANCE COMPANY OF AMERICA 


Fire Automobile 
Tornado Windstorm 
Rent and Rental Values 
Explosion and Riot 
Use and Occupancy 
Sprinkler Leakage 








Western Dept., 207 North Michigan Blvd., Chicago 














LIBERTY AGENT THE MOST WIDELY ADVERTISED INSURANCE 


Tourist Baggage 





MAN IN HIS HOME TOWN. _ THINK IT OVER! 
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Non Assessable Policies 
SUBSTANTIAL SAVING 





Automobile Insurance 
Exchange 


Insuring all classes of Automobiles for 


FIRE, THEFT, COLLISION, PROPERTY 
DAMAGE and PERSONAL 
LIABILITY 





Keystone Indemnity 
Company 


Attorney-in-fact 





C. W. KANOUSE 


Vice-President 


R. A. CHASE 


President 


Otis Building 
PHILADELPHIA, PA. 


Special Representatives desired in Pennsylvania and Maryland 


THE MUTUAL BENEFIT 
LIFE INSURANCE COMPANY 


of Newark, New Jersey 


was organized in 1845 and holds a per- 


petual charter. 


The policy forms of the Compeny have 
been evolved from a long and carefully 
observed experience. The idea conveyed 
by the words MUTUAL BENEFIT has 
been the guiding principle for 79 years 
in drafting the terms of Mutual Benefit 
policy contracts, which give maximum 
insurance service for minimum outlay. 





























A VALUABLE NEW REFERENCE WORK 


CREDIT INSURANCE 


By 
SAUL B. ACKERMAN 


Assistant Professor of Insurance, New York University 
and 


JOHN J. NEUNER 


Assistant Dean, Northeastern University— 
School of Business Administration 


A PIONEER WORK ON THE SUBJECT 


Every Company Official, Agent or Broker 
who desires to be well informed as to 
CREDIT INSURANCE 
will find in this useful reference book a vast amount of informa- 
tion, presented in a condensed and readable manner, relating 
to 
Early Development of Credit Insurance 
Fundamentals of Credit Insurance 
Analysis of Policy Forms 
Special Riders in Policies 
Adjustments 
Approved Credit Risk Policy 
Service and Collection Department 
with numerous sub-divisions under these topics. 
An Excellent Reference or Text Book for 
All who are interested in 
CREDIT INSURANCE 


Price, per copy, $1 25 
Discounts on quantity orders. 


THE SPECTATOR COMPANY 


Sole Selling Agents (except the publisher) for the Insurance World 


CHICAGO OFFICE: 135 William Street 
Insurance Exchange NEW YORK 





THE HANOVER FIRE INSURANCE COMPANY 


Continuously in business since 1852 

The real strength of an insurance company is in the conservatism of its man. | 
agement, and the management of THE HANOVER is an absolute assurance of the” 
security of its policy. q 
R. Emory Warfield, President Montgomery Clark, Vice-President — 
E. S. Jarvis, Secretary Charles W. Higley, Vice-President — 
William Morrison, Asst. Secy. ‘ 


Home Office, Hanover Bldg., 34 Pine St., New York 











C. E. Clarke, President J. R. Anthony, Jr. Secretary 
CAPITAL STOCK, $206,700.00 


PENINSULAR CASUALTY COMPANY 


General Offices: Physicians Building, Jacksonville, Fla. 
Accident and Health Insurance Commercial and Industrial 





rN BE 


YOUR CHANCE 


To become Supervisor in Connecticut for a 
young life insurance company; one of the 
kind where personality and hard work will 
receive a visible reward. 





Address P. L. care of THE SPECTATOR, Box 1117, 
New York City. 




















THE CHILD’S 20-PAY LIFE OPTIONAL ENDOWMENT 
POLICY OF THE 


GREAT REPUBLIC LIFE INSURANCE COMPANY 


Protects both the child and its parents and includes waiver of 
premium in event of permanent total disability of the father, 
who is the beneficiary. Agents are enthusiastic over its won- 
derful selling features. If you are interested, write for copy 
of ‘Making Dreams of Your Children’s Future Come True,” 
and our attractive proposition to agents. 


J. R. RAILEY, Manager, E. L. BLACK, State Manager, 

Southwestern Department, P. O. Box 299, 

401-2 Mercantile Bank Bldg. Newport, Arkansas 
Dallas, Texas. 


W. H. SAVAGE, Vice-President, Los Angeles, California. 
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